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MOST STHE 


And this Dodge SWEPTLINE’S bright new beauty 
has its practical side. That smart, smooth sweep 
from headlight to taillight makes possible more 
load space—the most in the low-price field! 


MOST VALUE 


The new Dodge SWEPTLINE is the truck that gives 
you the most of everything: Easy ride... extra load 
space... flashing power. Test-drive it soon! Test 
Dodge prices, too—they’re often the lowest prices! 


i 


‘Mts the truck with the most 





MOST PERFORMANCE 


Up to 205 hp. (check that against other pick-ups 
in the low-price field) puts the zip in this eager 
V-8. Or choose the famous, dependable Dodge Six. 
Of course, both give full power on regular gas. 


Rome 6 











National Farm Safety Week 
July 19-25 


Walter Bones, Jr. (left), Paul Smith of the Bob Davis Firestone Dealership, and Lester Inks check a Firestone’s long-wearing tread. 


"FIRESTONES OUTLAST EM ALL ON A 
RANCH ROUGH GOING Te 


“Heavy-duty is the word for our ranch operation. That's why | always insist on Firestone tires for my trucks and tractors. 
They're built to last, and they hold up longer than any other tires I've tried. And the Bob Davis Firestone outfit in Sioux 


Falls gives me fine, fast service.” 


Farmers all over the country are finding Firestone 
truck tires save them money! It’s only natural, too, 
because they’re built with Firestone Rubber-X, the 
longest wearing rubber ever used in Firestone tires! 
And with Firestone S/F (Shock-Fortified) cord, they 
stand up to the hardest knocks farm tires have to take! 
And there’s a Firestone tire for every farm truck from 
half-ton pickups to heavyweight haulers. If you want 
extra low-cost mileage for farm to market runs, buy 
the famous Firestone Transport tire. And for positive 


SAVE AND BE SURE 


with Firestone tires on all your wheels! 


——tr——— 
Transport DeLuxe Champion 





——Trestes ——— Trock 
All Traction Champion Super All Traction Ail Traction 
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traction in muddy feed lots, on slippery roads or in soft 
fields, economical Firestone All Traction or Super All 
Traction tires are your best buy. 

See your Firestone Dealer or Store and find out how 
Firestone truck tires give you extra service at no extra 
cost! See the complete line of Firestone tractor and 
implement tires, too. And remember, the Firestone 
Free New Tractor Tire Loaner Service keeps your 
tractors working while your Firestone Dealer or Store 
retreads or repairs your old tractor tires, 


CONVENIENT TERMS 
pide - : 
lo okt vy . y y 7 2 4 i, ie 
Firestone 
— WY Af 
BETTER RUBBER FROM START TO FINISH 


Copyright 1959, The Firestone Tire & Rubber Company 





Now...kill pests that attack cattle 
and hogs where they do the damage 





Spray malathion 
directly on the animals 
to control lice, 
ticks and horn flies. 


Now you can get fast, sure control 
of blood-sucking, profit-cutting pests 
with malathion, a phosphate insecti- 
cide you can apply directly on your 
livestock. Years of country-wide re- 
search have proved the effectiveness 
—and safety to animals—of this new 
practice. Together with its long- 
established use in and around animal 
shelters for flies, direct application 
of malathion gives you all-around 
insect control with one insecticide. 
This efficiency is made possible by 
malathion’s unique combination of 
effectiveness against insects, fast 
killing action and low toxicity to 
man and animals. 





Back rubbers suppress 
horn flies...help cattle make 
better weight gains — 


Cattle attacked by horn flies spend 
more time swatting flies than they do 
eating. This upsetting activity results 
in low weight gains. If horn fly harass- 
ment continues indefinitely, cattle can 
be weakened through loss of blood, 
and are left wide open to a host of 
range diseases. Malathion in back rub- 
bers lets cattie treat themselves while 
they are on the range. There are many 
excelient back rubbers on the market. 
Many cattlemen have built their own. 











Here is an outline of malathion 
use recommendations for livestock: 


For Cattle. Malathion can be applied 
by hand or power sprayers directly 
on cattle to control horn flies, lice 
and ticks. Malathion also can be 
used in back rubbing devices to fight 
lice and horn flies. Malathion should 
not be used on lactating cattle or 
calves under one month of age. 


For Hogs. Malathion sprays can be 
used directly on hogs, as well as in 
pens and in litter for control of lice. 
Apply when needed. One application 
usually does the job. 


Malathion —A basic ingredient. Mala- 
thion is not a brand name. It is the 
active ingredient in branded formu- 
lations offered by over 100 well- 
known manufacturers. American 
Cyanamid Company manufactures 
the basic ingredient. For a detailed 
leaflet describing direct application 
on livestock, write to: American 
Cyanamid Company, Insecticide De- 
partment BG1, New York 20, N. Y. 


MALATHION 


INSECTICIDES 
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TAKE TO THE HILLS in the car that handles ’em all! This Chevy wagon’s a natural for 
getting you out to the game. It’s got a new 6 that can knock 10% off your gas costs . . . room to 
pack a whole half ton of gear . . . and a ride that puts paving on back country roads! 


CHEVROLET-— 


The car that leads your kind of life! 


Maybe you used to think it was a long 
road, that stretch between town and your 
place. But it isn’t any more. Not since 
this °59 Chevrolet came along. 

It’s true, of course, that Chevy handles 
city traffic as effortlessly as country roads. 
That a ioad of fishing gear rides as 
smoothly as a hundred-pound sack of 
feed. But you’ve got to be seeing billowing 
fields of grain through that sweeping 
windshield before you really feel the 
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surging eagerness of a Chevrolet engine, 
V8 or 6. You’ve got to skim over roads 
carved out of wilderness before you can 
sense the smoothness of Chevy’s ride, the 
comfort of this Nomad’s full foam 
cushioned seats. 


The Nomad—one of five Chevy wagons for 59. 


And you’ve got to stop for a skittering 
rabbit before you recognize all the safety 
in Chevrolet’s bigger brakes. 

The fine part of it all is that every 
model shares in Chevrolet’s remarkable 
fitness for your kind of life. Sedans, sport 
models, wagons—each has its own way of 
helping you enjoy your country more. 
Visit your Chevrolet dealer soon and look 
his line over! . . . Chevrolet Division of 
General Motors, Detroit 2, Michigan. 





UAE FOAL VITAATIA 


/ iF ODATIFIER 
Far All Livastack 
©. S. PAT. 2.601,702 


1 /S more-DOES more | 
| THAN JUSTA | 
[MINERAL MIXTURE 


DAIRYMEN SAY: 


“Extra can of milk a day”! & 
“No rejects from off-flavors’! 


RANCHERS SAY: 


1 “100% calf crop for past 4 years”! 
“Fat and sleek on winter pasture”! 
“Much heavier weaning weight’! 
“Feeding costs lower, but better gains”! 


THE ie A-WAY Is 
THE SUREST WAY 
TO HELP MAKE 


++ every pound of 
feed or meal 
-- every bunch 
of grass 
+. every ounce of 
supplement 


un axiMUMm 
MATURNS! 


SEE YOUR LOCAL FEED DEALER 














I Send for FREE Literature & Feeding ! 


! Please send me free information on Feeding | 
VIT-A-WAY te: 


I coBeet Cattiecybairy Cattle oMogsCasneep f 

y Name j 

g ‘ones __ \ 
city. STATE. 


| vit-a-way INC. P. O. BOX 4311 
FORT WORTH 6, TEXAS 
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BOOKSHELF 


The Stockman’s Handbook (Ani- 
mal Agriculture Series )—by M. E. 
Ensminger, Chairman, Depart- 
ment of Animal Science, State Col- 
lege of Washington. 

Here is virtually a stockman’s li- 
brary in one volume. This big, 600-page 
guide is done in a style that goes right 
to the point. Most of the information is 
in handy tables and outlines to which 
you can turn for an immed.ate answer. 
The livestock business is ccvered from 
animal breeding to farm law. Distin- 
guished author calls this his best. Price 
—$8.50. 


Swine Feeding and Nutrition—by 
Tony J. Cunha, Professor and 
Head, Department of Animal Hus- 
bandry and Nutrition, University 
of Florida. 

This is the first volume in a series 
being prepared on animal feeding and 
nutrition. The author not only tells you 
how to feed a pig for maximum profits, 
but begins by telling you why. After 
you know what a pig’s nutrient require- 
ments are, you will be ready to figure 
out your own rations. As part of this 
comprehensive swine feeding book is a 
timely chapter on antibiotics, enzymes 
and hormones. “A clear account of how 
the most modern principles of animal 
nutrition can be applied in the formu- 
lation of feeds and in the management 


. of a herd.” Three hundred pages, 47 


tables, 46 illustrations. Price—$5.00. 


How to Make Money Feeding Cat- 
tle—by L. H. Simerl, Professor of 
Agricultural Economics, Univer- 
sity of Illinois, and Bruce Russell, 
president of Farmers National 
Company of Omaha. 

This 160-page book is devoted exclu- 
sively to the problems of the cattle feed- 
er and how to solve them profitably. 
Recommendations are based upon much 
practical experience as well as the find- 
ings of experiment station workers and 
advice of specialists. Chapter titles like, 
“Proven and Profitable Cattle Feeding 
Programs,” “Buying Feeder Cattle 
Low,” and, “Selling Fed Cattle High” 
point up the fact that the authors had 
one primary goal in mind—helping the 
cattle feeder make more money. Price— 
$2.50. 

Address orders: Bookshelf, Dept. B, 200 
South Seventh, Columbia, Mo. 
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As a long-time reader of the 
Breeder’s Gazette I would like to 
commend you and your staff on the 
timely articles presented in your 
paper. I was particularly pleased 
with the article by Dr. W. M. Bee- 
son on “Recent Developments in 
Cattle Feeding.” Practical informa- 
tion of this type can be of great im- 
portance in the improvement of the 
beef cattle industry here in the new 
state of Hawaii. 

Since studying the problem of ex- 
cessive fat in hogs, 1953-56 at Pur- 
due, my recommendation has been 
for marketing hogs at a weight of 
from 175 to 200 Ibs. Such a prac- 
tice should put pork on a more 
competitive. basis for its portion of 
the meat market. The difficulty has 
been that there has never been a 
liveweight price differential on hogs 
sufficient to encourage such a prac- 
tice by the farmer. 

Your “180-lb. No. 1’s?” article 
should alert both the farmer and 
the packer to the possibility of pork 
competing more favorably for its 
share of the meat market. 

Terrell L. Noffsinger 
University of Hawaii, Honolulu 

Your letter fairly well sums up 
our standing on the marketing of 
meatier hogs. Encouraging letters 
from our readers assure us that 
progress is being made along the 
line of better pork production.— 
Ed. 


I am a sophomore here at API, 
majoring in animal husbandry. I 
have a subscription to the Breeder’s 
Gazette. Just lately I saw the read- 
er service. I am very interested in 
getting your free literature if pos- 
sible. I am sending in some of the 
coupons of past months. I hope 
very much you will send me any 
still available. They would be very 
useful in my studies here. Thank 
you very much. 

John H. Montgomery 
Auburn, Alabama 


Because of the deluge of Post- 
ecard Library coupons coming into 
our office every day, we have had 
to transfer the filling of the re- 
quests to the individual companies 
offering the literature. We sent 
your requests along to the com- 
panies and trust you have receiv- 
ed the material by now.—Ed. 


I did enjoy your article “Here 
Come the Sheep,” in the April is- 
sue of the Breeder’s Gazette. I al- 
ways read with interest all of your 





From Our Readers 


articles and find them very infor- 
mative as well as interesting. 

I am on a farm of 150 acres, of 
which more than 80 acres are seed- 
ed to grasses. So I raise about 300 
hogs a year, milk about 6 cows and 
have a nice herd of stock cows. 
Because of the lack of corn ground, 
necessitating my buying most of the 
feed for the hogs, I have been 
thinking of having less hogs and 
more sheep. I have always bought 
and fattened some lambs each year 
and did well with them. But I have 
had little experience in ewes and 
raising sheep. 

I read an article in which it rec- 
ommended “Sheep Book” by John 
McKinney as one of the top books 
on this subject. I am wondering if 
you are familiar with same and if 
you could tell me where it could be 
secured. Or if you know of some 
other “all around” book on sheep 
that would make a good consulting 
guide to a beginner in the sheep in- 
dustry. 

Am enclosing a stamped en- 
velope and would appreciate hear- 
ing from you and also any sugges- 
tions you may have. 

Thank you. 

Wilbur Frazier 
Ravenwood, Mo. 


The book you mentioned is one 
of several excellent books on sheep 
husbandry. Expect to see it re- 
viewed soon in The Bookshelf col- 
umn. We will be pleased to place 
your order for you if you so de- 
sire.—Ed. 


A few lines to let you know that 
I am moving from my present ad- 
dress the first of May. 

In my book, the Breeder’s Ga- 
zette is the best livestock farming 
magazine out today. Thank you. 

R. E. Bentz 
Chincoteague, Va. 


Thank you.—Ed. 


I am enclosing fifty cents and 
would appreciate it if you would 
mail to me here at my Clarksburg 
address two additional copies of 
your May issue. 

This issue could well be regarded 
as the “Bible” for grassland farm- 
ers. 

W. G. Merrells 
Burlington, West Va. 


Address all letters to: Editor, 
Breeder’s Gazette, 200 South 
Seventh Si., Columbia, Mo. 
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SE #£3 Sam 
RIGHT WEIGHT 


oe 


FOR INTERNAL 
PARASITE CONTROL 


Cattle e@ §f@ep e Goats 


YOUR INVESTMENT 


in control of parasites of the di- 
gestive tract of cattle, sheep and 
goats may mean the difference 
between your profit and your loss. 


The Profit Margin Is 
Mightly Close, Isn't It? 


A Can you afford to feed worms? 


A Can you afford ineffective worm 
treatment? 


A Can you afford to pay more for 
treatments than necessary? 


RIGHT WEIGHT TOX-I-TON 


Costs Less e Does More 


1 gal. TOX-I-TON 
treats 380 sheep 
or goats... 109 
adult cattle. 


COSTS ONLY 


4%¢ each, 
Sheep or 
Goats. 


18¢ each, 
Adult Cattle. 





TOX-I-TON 


Manufactured by Distributed by 
RIGHT WEIGHT CO., Inc. MATTINGLY DIST. CO. 
Virgil H. Scroggs, Pres. 61 Angelica St. 

Fort Worth, Texas St. Lovis 7, Mo. 











MATTINGLY DISTRIBUTING CO. 
61 Angelica © St. Lovis 7, Mo. 


Please send me your FREE folder containing 
complete information and prominent stockmen's 
opinions of Right Weight Tox-!-Ton. 


NAME 





a 


POST OFFICE _STATE 
0 Beef Cattle ( Sheep 


0 Dairy Cattle C) Goats 











figures show. You produced 48.7 billion pounds, 

live weight, of meat animals, up 4% from 1957. 
Only the record 49.8 billion po produced in 1955 
was greater. Gross income from meat animals, which in- 
cludes cash receipts plus the ‘value of meat used on the 
farm where produced, was $115 billions, up 18% from 
1957 and only 2% below the record in 1951. Gross 
income from cattle and calves was 22% greater than in 
1957 and a new high record. Income was up 11% from 
hogs and 8% from s with 1957. 

Thus far, 1959 has been a better year. Volume of 
meat animals sold in the first third was up 3 or 4% and 
prices averaged 1% higher. ag receipts probably were 
up 4 or $%. 


Beef steers and nations of the upper grades 
probably will move lower in price in early summer. The 
uptrend since last fall finally’ appears to have topped out 
in April. The increase of 8% in the number on feed in 
13 leading feeding states over a year ago and an all-time 
high for that date indicates that supplies of fed cattle 
will continue larger than in 1958, At 7 leading markets 
last year, arrivals of Prime steers doubled and Choice 
steers increased nearly a third from May to July. Since 
current steer and heifer prices are higher and other meats 
are more plentiful than a year ago, some weakening of 
grain-fed cattle prices probably is ahead in spite of con- 
tinued strong consumer demand for beef. However, the 
decline will be less drastic than in 1958 if growers do 
not start dumping. 

Intermediate and ‘low grades” ‘of cattle will hold up 
fairly well in price through eatly summer, but some 
seasonal weakness is likely when the main grass cattle 
run gets under way in August. Restocking and herd ex- 
pansion are keeping the slaughter supply of such cattle 
under the low level of a year ago. Prices are a little high- 
er. Calf slaughter in January-March was 23% less than 
a year previous and 35% less than two years previous. 
Herd upbuilding is going ahead fast. 


Stocker and feeder prices probably are near 
their spring peak. They are likely to level off and settle 
down a little during the summer. Extent of any dip in 
feeder prices will depend largely on the fat cattle market 
while stocker prices will be influenced by pasture and 
range conditions. Contracting on the range for fall de- 
livery is off to an early start at — vet appear moder- 
ately below those for immediate shi 

Keep topping out fed cattle as they 1 good finish 
for their kind. Hold those that are still making ps 
gains. At current prices for feeders, putting more finish 
and weight on the present crop. ‘appears better than buy- 
ing replacements. Take your time about sales of grass 
cattle. Make full use of your grass to put on weight. 
Watch weather on the range and look for future pur- 
chases of feeders in drier areas. 


Giro had a banner year in 1958, USDA's 


Hog prices probably will work upward a few weeks 
longer. While the summer peak, with a top-of around 
$18-19 a cwt. at Chicago, may be. d before the end 
of June, prices will hold up fairly well until after Labor 


the large early spring crop will turn up the supply curve 
once more. Meccipts through summer will Be sbout ooe- 
sixth larger than a year previous. Markets also will have 
to een ee April 1 holdings were u 
108 million pounds. In Sad Ww, seal aatinak ik 
include more sows. Price differentials for sows and, to a 
lesser extent, for heavy may increase. 

Using farm , the hog-corn ratio in April was 
13.8, lowest since December 1956. The 1948-57 average 
was 13.4. Hence, there is still a small incentive to ex: 
breeding herds. Growers probably will increase the fall 
pig crop and will have more hogs to sell next spring than 
this year. That supply may _ Mg prices and the hog- 
corn ratio low enough to end the present cyclical in- 
crease in production, 

It will pay to push hogs for market in the next two 
months. Watch price differentials between in fig- 
uring when to sell. Remember, too, that cuts from hogs 
over about 230 pounds don't attract .retail customers. 
Smooth up sows a little before selling. If you produce 
breeding stock, plan to sell closely this summer and early 
fall. 


Lamb prices are li to hold up well in the next 


month or two, but the main trend is likely to be moder- 
ately down from late spring to fall. Old crop fed lambs 
probably have been sold rather closely, but supplies of 
springers will gradually increase. Demand for breeding 


ewes and ewe lambs continues good, but it is not likely 
to reduce slaughter supplies in the last half of the year 
as much as in 1958. 

If June prices are strong, close selling of lamb down to 
85 pounds or a little less, if they are well finished, will be 
a good move. Save the best early ewe lambs for replace- 
ments or place your order for yearling western ewes. 


Wool prices are headed up after trending downward 
21 months. The rise since early April has been sharp. 
Further gains may come much slower. Major -uptrends in 
peacetime in the last 50 years have generally continued 
1% to 2 yeats with occasional partial setbacks. Although 
large world output and increasing competition from 
synthetics will limit the rise, holding wool 6 to 8 months 
probably will more than cover carrying cost. 


markets will begin to show seasonal strength 
by late June. Daily milk flow will drop about a third 
from early June to late November. Market records show 
that consumers are ees. a little more fluid milk, the 
form that brings ucers the most money, but less 
Sod coos pm. ik oeen Less is left for the churn, 
usually the lowest-priced use, Returns from milk and but- 
terfat over the value of grain and hay probably will aver- 
age a trifle higher this year. Prices for calves and dairy 
breeding stock will be higher, so that dairymen’s incomes 
will be up a little. 

Divide pasture and rotate grazing; make silage of sur- 
plus grass; cut down on concentrate feeds while grass is 
lush; help your cows fight flies; spray them and barn in- 
teriors; clean out fly breeding places. yi! 


Feed price prospects look stronger than a 
few weeks ago. April | inventories totalled 118.5 million 
tons, up about 12 million tons from a year previous, But 
we had 25 million tons more at the start of the season. 
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Usage to April 1 was about 13 million 
tons more than to the corresponding 
time in the previous season, an increase 
of about 15%. Livestock and poultry 
numbers were up only about 5%. Ap- 
parently, the hard winter also took a 
big bite out of feed supplies. 

Storage space in some areas will be 
short at harvest. Arrange early for any 
you'll need. Space built under the gov- 
ernment’s loan program and used to 
earn storage payments under the price 
support program is likely to be profit- 
able in the long run. For those who can 
use the feed, the silo will be the best 
place to put the oats crop. 


Protein feed prices are likely to 
strengthen in midsummer. Demand 
tends to increase when pastures start 
drying up. Some oil seed crushers are 
likely to slow down before new harvest. 
Output of animal protein feeds is sea- 
sonally small in July. If prices dip in 
early June, it will be a good chance to 
buy moderately ahead. Soybean meal 
probably will continue to be the best 
bargain throughout the soybean belt. 


Hay prices will be steady to lower 
in most sections for another month or 
two. Demand will be weak and new 
crop offerings will increase. However, 
supplies probably will be smaller and 
prices are likely to average a little high- 
er through the season ahead. Earlier 
cutting and speedier drying—aided by 
stem-crushing equipment—will improve 
feed value of the hay crop. If you'll 
need to buy, taking delivery of well- 
cured hay direct from the field should 
reduce your cost. 





Correction 
The address of the Karakul Fur 
Sheep Registry was incorrectly listed in 
the Annual Purebred Review. The cor- 
rect address is Fabius, N.Y. 


THE TREND OF PRICES 


May 7,. 
1959 


Beef steers: top ....$ 35.50 


Ago 
$ 34.75 
29.90 
27.00 
28.00 
good M " 25.50 
Cows: util. to stan. .. 21.50 ° 21.65 
canner and cutter .. 18.00 } 18.00 
Veal calves, good .... 33.00 ‘ 30.50 
Feeder steers, good .. 29.40 \ 27.25 
Milk cows (U.S. avg.) 235.00 ¥ 203.00 
Barrows & Gilts: top 17.60 ° 22.50 
21.54 
Lambs: . . 22.00 
21.50 
Feeder lambs (Omaha) . 20.50 
Wool, '2-bi. (Boston)* : -39% 4342 
Corn, No. 2 yellow* . 1.27% 1.30% 1.31% 
Soybeans, No. | yellow* 2.35 2.30% 2.28% 
Wheat, No. 2 hard wtr.* 1.93'4 2.14 2.254 
Oats, No. | hvy. white 69% 71% 71% 
Soybean meal, 44% .. 60.00 61.80 69.00 
Cottonseed meal, 41% . 71.45 72.00 73.95 
Tankage, 60% 91.25 104.00 110.75 
Hog-corn ratio 12.6 16.3 


(Chicago prices except as indicated) 
“Support levels or approximate equivalents: 
Wool, nat’! average price to farmers, Ib. . .$0:62 
Milk, mfg. 3.95%, U. S. avg., ewt. ...... 3.06 
Corn, Ne. 2 yellow, age bu. 
No. | yellow, Chicago, 


a bu. ..5) 2.30 
Wheat, No. 2 


winter, Chicago, bu... 2.14 
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saat: 


Both pigs were infected with experimental scours. Pig on the left was given 
nf-180 in its feed. Appetite picked up, gains continued, no trace of scouring. 
The one on the right received no treatment, lost weight, remained a ‘‘poor-doer.” 


For the first time, here is a way to 
effectively control necro, bloody scours 


New nf-180 (furazolidone) 
treatment in your feed 
stops bloody dysentery 
and necrotic enteritis 


Here is a scours treatment that pro- 
duces results, fast. Hog specialists 
and farmers in six corn-belt states 
put it to the test . . . and they all 
report success. They found nf-180 
also straightens out runts, increases 
feed consumption . . . makes good- 
doing hogs out of poor-doers. 

Take the experience of an Ohio 
hog farmer for instance. His entire 
herd, 300 head, came down with 
bloody dysentery. He tried every 
popular treatment he knew, includ- 
ing the arsenicals. Nothing helped 
... every time he stopped treatment 
for three days the symptoms re- 
turned. Finally, he fed a 400 gram 
level of an antibiotic for six weeks 
... Still no results, 


Cleared up with nf-180 


A swine disease specialist recom- 
mended nf-180 for two weeks. Seven 
days after treatment was started the 
herdsman reported, ‘“This is the first 
time in months there hasn’t been a 
trace of scouring in my herd.” 

In case after case such as this, 
nf-180 has successfully proved itself 
against the two most severe forms 
of swine enteritis, necrotic enteritis 
due to Salmonella choleraesuis and 
vibrionic (bloody) dysentery. The 
effective treatment is nf-180 to sup- 


ply 300 grams furazolidone per ton 
of total ration fed 10 to 14 days fol- 
lowing the first symptoms. 


Actually kills germs 


nf-180 is a different kind of drug. 
It’s one of the nitrofurans, a group 
of anti-microbials that stop hog 
scours by a germ-killing action. By 
interfering with germs’ nutritional 
balance, nf-180 kills them. Germs 
don’t become immune to nf-180 or 
thrive on it as they often do on old 
style “miracle drugs.” Year after 
year nf-180 treats disease effective- 
ly, positively, safely — without de- 
veloping resistance. ‘‘Now,’’ say 
swine disease specialists, “necro and 
bloody scours need not be looked 
upon as a hopeless situation.” 


nf-180 mixed in feed 


Get nf-180 custom mixed in regular 
complete hog rations from your feed 
dealer. Feed it for 10 to 14 days. 
Watch your hogs snap back, smooth 
haired, on feed, and gaining again. 
When scours hit, you want help 
fast! nf-180 for scours treatment is 
new—not all feed dealers may have 
it yet. To get nf-180 feeding details 
and mixing directions to take to 
your dealer, write a postcard. Send 
dealer’s name, your name and ad- 
dress and number of hogs you raise. 
Write now to: 
NC-9-3R 
Feed Products Dept. H-1 
HESS & CLARK 
ASHLAND, OHIO 
Division of Vick Chemical Company 





And Now... 


Certified Feeder Calves 


Montana Cattle Growers Blaze a New Trail 


By Samuel R. Guard 


HEN you go to the fourth an- 
W us meeting of Performance 

Registry International (formerly 
American Beef Cattle Performance Reg- 
istry Ass’n) at Miles City, Mont., June 
15 and 16, be sure and ask Bill Ellis, 
or Doug Dear, or Paul Orcutt, or Ray 
Woodward, or ‘most anyone of a hun- 
dred tall and friendly cattlemen, about 
Certified Feeders. Ask Ellis Lambert- 
sen and Bob Plattenberger of Jones Co., 
la., how they got along with certified 
feeders last year. Or ask one of the 
Hansen boys, from Grant Co., Minn. 
Yes, sir, ask them about certified feed- 
er calves for the Cornbelt—certified by 
the Montana Beef Performance Ass’n 
that they have under their hide the in- 
herited ability to finish Choice grade or 
better and to put on 2% pounds or 
better a day. 


Montana Pioneers 


The Treasure State is pioneer in certi- 
fication of feeder cattle. When I wrote 
to Prof. E. P. Orcutt, Animal Science 
Bidg., Montana State College, Bozeman, 
he sent me a preliminary listing of his 
members who hold Commercial Herd 
Certificates, showing the gain records 
and indexes of the sires of the calves. 
Mostly Herefordmen, they ran all the 


way from Kenneth Dore’s herd with 
20 “A” females to Bill Ellis’ spread with 
400 “B” Choice cows. 

Every calf in a herd that has made 
gain and grade to become eligible for 
certification carries the eartag of the 
Association for identification. “A” certi- 
fication of a bull means that he has a 
gain index of 110 percent or better. On 
a feeding test of 140 days he gained 10 
percent more per day than the average 
and should pass that gainability on to 
his calves. If his gain index was from 
100 percent to 109 percent on his In- 
dividual Performance Record, he had 
above average gainability and gets “B” 
certification. 


Careful Grading 


Trained association fieldmen grade 
all the animals in a herd—from 1-++, 1, 
1— (comparable to Fancy or Select 
feeders), 24-, 2, 2— (Choice to Good 
grades), 3+-, 3, 3— (Medium grade), 
and grades 4 and 5, which apply to cat- 
tle definitely lacking in beef breeding. 
Douglas Dear’s 300 Angus have 
“Choice” certification. This means that 
all the sires and dams of his calf crop 
have been graded and culled. All bulls 
below the grade of 2 and all producing 
females below the grade of 2— have 


Montana Beef Cattle Performance Registry Association 
MSC, Bozeman, Montana 
INDIVIDUAL PERFORMANCE RECORD 


THIS 1S TO CERTIFY: 


That the following described animal, 
Address. 


Kanchloww 





has made the following record: 





a. Re 745 __ LE; Sex* M _; Bon 3-23 1996; Brood’ Haefaad 


Birthweight (actual) (etendere) 3 pounds 


NURSING INDEX (No. in group_2.9__) 


GAIN INDEX (No. in group—_L6__).... 


YEARLING WT. INDEX (No. in an eae 


DateZ/3_ 1957, Grader 2P 


YEARLING GRADE____ 





Weaning 


Nursing 
Index 


Nursing 
Date Daily Gain 





2.00 M3 





Daily 
Gain 





3.06 











"Final 
Weight | 


Yearling 
Wt. Index 








WN7 EPO 





5 -/3-57} Il10 











“2 





The above designated * records are true and correct to our own knowledge as entered. Any 
erasure or alteration invalidates this entire certificate. 


Date- §=-Is 





(VY) Actual Index of this specific group. 


1997, Signed: ___ Ss, cgued 


FFEE EEE EET Tee Tee ee eeereerTe 
=> 


Secretary 





(R) Recalculated on basis 2.30 Ib, gain = 100. 


This sample IPR certificate shows that bull No. 745 was born March 23 and 
weighed 83 pounds. His mother was 13 percent better (Nursing Index 
113) than the average of the 53 cows with which she summered. The 
calf was an exceptionally good gainer—3 pounds per day. He is going 
to be a big bull (Yearling Weight Index of 117), and he is a 2+ bull. 
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been eliminated. So these 1959 black 
calves should average Choice or higher 
according to the USDA feeder cattle 
rades. 

Myself, I’ve always been afraid to 
submit to one of those I.Q. tests, but 
I'll bet you score way up there. The 
I.P.R. test — Individual Performance 
Record—that Montana gives the bulls 
which sire certified feeder calves is 
something like that. A calf’s ability to 
put on pounds is 65 percent inherited. 
Yearling weights are 84 percent in- 
herited, according to Dr. Ray R. Wood- 
ward, director of the U. S. Range Live- 
stock Experiment Station and chairman 
of the meeting at Miles City, where all 
this weight-per-age performance testing 
Started 25 years ago. 


Nursing Index, Too 

They not only give you the actual 
figures for a gain index, but they get 
a nursing index. In the trials for the 
gain index only “natural feeds” are 
used—no nurse cows, hormones, anti- 
biotics or stimulants. Weaning weight, 
minus birth weight, divided by number 
of days old equals that calf’s daily gain. 
If you didn’t weigh the calf at birth, 
use 70 Ibs. for a bull, 65 for a heifer, 
says Professor Orcutt. Now divide the 
calf’s daily gain by the average daily 
gain of the group, multiply by 100, and 
that’s the nursing index of the cow- 
mother for that year. Very important. 
Too often the prettiest cows are the 
poorest milkers, and that tired-looking 
one is the best mother. She’s suckled 
down, that’s all. A bull out of a dam 
with 115 nursing index is most likely 
to sire heifers: which will wean their 
calves heavier. 


Montana to Iowa 

Last Nov. 4 Plattenberger & Lambert- 
sen bought 93 head of 437-lb. calves 
from Wm. Ellis & Son, Cascade, Mont., 
and trucked them 1,400 miles to their 
feedlot near Martelle, Ia. The partners 
told Paul Andre, of the Cedar Rapids 
Gazette—now listed as contributing edi- 
tor of Breeder's Gazette—that they were 
just off the cows and didn’t know what 
grain was. It took two weeks to get back 
their initial weight. 

First two months they got shelled 
corn, Oats, protein, silage and hay and 
gained 40 lbs. The boys weighed them 
on Jan. 2 and put them on 5 Ibs. shelled 
corn, | Ib. protein, 14 Ibs. silage and 
hay. Weighed them again on Feb. 2 and 
they had gained a mite over 2 Ibs. a 
day. Now these careful cattle feeders 

(Continued on page 17) 
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Inbreeding ... 


A Breeding System for Finding the Good and Bad Traits of Cattle 


with which to work—inbreeding, 

selection and crossbreeding. He 
may use one, two or all three of these. 
However, an inbreeding program with- 
out rigid selection will usually lead to 
disappointment and much criticism. 

Inbreeding is often divided into two 
categories. One, close inbreeding, and 
the other, line breeding. Close inbreed- 
ing means the mating of a son to its 
dam, a sire to his daughter or full broth- 
ers and sisters. In line breeding the rela- 
tionship is more remote. Some breeders 
look with disfavor on close inbreeding 
while they may like the practice of line 
breeding. 

Inbreeding tends to increase homozy- 
gosity. By homozygosity we mean that 
the genetic makeup tends to become 
either AA dominant or aa recessive and 
not a continuous mixture of Aa. To il- 
lustrate let us say that AA is dominant 
(desirable in this case) and aa is reces- 
sive (undesirable in this case). Then it 
is evident that an animal carrying the 
genetic makeup of Aa would have the 
ability to pass on both the desirable and 
undesirable trait. If the appearances of 
the animals are such that you can’t tell 
the difference between an animal hav- 
ing the genetic makeup of AA and Aa, 
breeding tests will have to be used to 
establish the difference. Inbreeding can 
help answer the question of which is 
the most desirable bull. 


Tri animal breeder has three tools 


AA Bull #1 


AA Bull #1 





AA, or Ae | 
(daughters) 
| AA or Aa 
(cows 
both good and 
bad traits) 





carrying 


The undesirable trait is not visible in 
the offspring even though the cows car- 
ried this trait. 


Aa Bull #2 


AA, Aa or ag | Aa Bull #2 


AA, or Aa 


(daughters) 
AA (only good 


cows) 


(offspring) 


Note that even though the cows them- 
selves did not carry the bad trait, the 
undesirable trait of Bull 4:2 showed up 
in his offspring when he was bred to his 
daughters. This shows that by inbreed- 
ing, both the desirable and undesirable 
characteristic (a single trait) is likely 
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to show up but in different offspring. 
This brings to light both the good and 
bad and means that a rather rigid selec- 
tion program must go along with this 
type of breeding program. 


Inbreeding Not Simple 


Since there are many genes affecting 
the development of an individual in- 
stead of the one pair as illustrated, ani- 
mal breeding becomes quite an intricate 
business. Anyone attempting to do close 
inbreeding must have animals that have 
desirable traits. In fact if your herd 
contains animals with as many unde- 
sirable traits as desirable ones, the fi- 
nancial loss will be too great for an in- 
breeding program. However, if your 
herd is exceptionally good and there 
are only a few undesirable traits you 
may be able to eliminate those traits and 
continue to improve your herd. 

The operator of a one-sire herd may 
find it more difficult financially to do 
close inbreeding because he will increase 
the rate of inbreeding very rapidly. 

But if his herd is good this will mean 
he makes more rapid progress. The one- 
sire operator who has an exceptionally 
good herd and herd sire is likely to use 
this close inbreeding program. 


By Dr. C. C. O’Mary 
Department of Animal Science 
State College of Washington 


If a breeder has a two-sire or more 
herd, and closes the herd to outside 
breeding, he will be using a line breed- 
ing or inbreeding program. But the rela- 
tionships may be controlled so that the 
inbreeding coefficients (shown as per- 
centages in the example above) will be 
rather Jow. This way he can select 
against the undesirable traits as they 
appear. They are not likely to appear 
as frequently as in the one-sire herd and 
the financial shock will not be as great. 

Instead of inbreeding in your herd, 
you may want to buy an inbred bull 
from another herd. If his inbreeding 
coefficient is fairly high, you can be 
relatively sure that the animal will 
transmit certain characteristics rather 
uniformly. 

The success of an inbreeding program 
depends upon the individual merit of 
the animals in the herd, the amount of 
selection that is practiced and the rate 
of inbreeding. Selection will have to be 
much greater if the rate of inbreeding 
is rapid. A breeder will have to cull out 
a high percentage of his animals. 

Once a quality herd is established on 
this basis, the prediction of what future 
offspring will be like should be more 
accurate. The breeder is now ready to 
obtain his well-earned rewards. a 


Ted 


This inbred bull, WSC Eileenmere 93, has an inbreeding coefficient of 37.5 
percent. No higher coefficient has been reached in the experimental cat- 
tle breeding work at WSC. (Photo, courtesy State College of Washington.) 





Tests Prove Lighter Hogs Dress Out... 


MORE LEAN PORK 


has been advocating not only the 

production of meat-type hogs, but 
selling them at lighter weights. The 
housewife has become persistent in her 
demand for lean pork at the meat 
counter. 

The present corn-hog ratio may make 
it profitable for the hog producer to 
feed out to heavier weights—around 
230 pounds. But this is a short run situ- 
ation. Hog producers who plan to stay 
in business for awhile are also interest- 
ed in what kind of market they'll have 
next year. As the housewife becomes 
more particular the buyer will become 
more particular. We are already be- 
ginning to see the effects of this. 

A study was recently conducted at 
the University of Missouri to investi- 
gate the increase of fat, lean and bone 
and changes in carcass measurements 
as hogs were slaughtered at heavier 
weights. The hogs were slaughtered at 
50, 100, 150, 200, 250 and 300 pounds 
live weight. Twelve hogs were slaugh- 
tered in each of the six groups. All hogs 
were closely related and were excep- 
tionally good meat-type hogs. What the 
researchers learned should prove to be 
an eye opener to anyone who maintains 
that heavy hogs are best for slaughter. 

For the purpose of comparison let's 
take a look at the carcasses of the 150 
and 250-pound hogs and see how much 
meat was gained by putting on that ex- 
tra 100 pounds of finish. One thing to 
keep in mind before we start: The hogs 
in the 250-pound group were extreme 
exceptions. They were far superior to 
any of the other groups in the test. 
Even at this 250-pound weight, they 
would have graded U.S. No. 1. The 
average loin eye for this group was 5.18 
inches as compared to 4.21 for the 200- 
pound group and 4.8 for the 300-pound 
group. The fact that these hogs were ex- 
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ceptional adds even greater significance 
to the following comparison. 

While the hogs were putting on the 
extra 100 pounds, carcass trim fat in- 
creased 138 percent. Dressing percent- 
age increased only 2 percent and the 
total weight of the lean cuts increased 
162 percent. 

Fully 46 percent of this increase with- 
in the lean portions was fat. Fat that 
couldn’t be trimmed off. This is the fat 
the housewife finds out about when 
much of her nice big ham shrinks away 
in cooking. 

The ham is considered to be the rep- 
resentative cut in a hog. By analyzing 
the ham, a meat processor can give an 
accurate description of the rest of the 
carcass. There was twice as much fat 
in the hams of the 250-pound hogs than 
the 150-pound hogs. 

Carcass trim fat—leaf fat, backfat, 
plate and other trimmings—increased 
in weight 17.6 times or approximately 
three times faster than live weight from 
50 to 300 pounds. Meanwhile, the 
weight of the four lean cuts, which in- 
clude the ham, loin, Boston Butt and 
picnic, increased only five times. 

Carcass length increased approxi- 
mately two inches and backfat thickness 
increased about .3 inch per 50 pound 
increase in live weight. 

Dr. Steve Zobrisky, assistant profes- 
sor of animal husbandry at Missouri, 
summed up the study when he said, “As 
these hogs increased in live weight, the 
weight increase of the fatty tissues of 
the carcass increased at an accelerated 
rate, whereas the lean and bone tissues 
increased at a progressively slower rate. 
Therefore, the percent of fat increased 
while the percent of lean decreased dur- 
ing growth and fattening.” 

Based on data compiled in 1910, the 
optimum weight at which to sell a hog 
for slaughter is 220-30 pounds. But this 


By Clayton A. Hubbs 


is 1959. Has no progress been made in 
swine feeding since 1910? 

Feed efficiency was not a part of the 
test—only carcass evaluation. It is gen- 
erally agreed that after a hog reaches, 
say 200 pounds, the feed conversion rate 
becomes steadily poorer. 

Those who argue for heavier hogs say 
that light hogs are not flavorful. This 
just isn’t true. Countries that have ex- 
perimented with pork for centuries sell 
hogs at 150 pounds or lighter. These 
consumers have become spoiled. They’re 
buying lean meat instead of fat. 

We're not advocating the marketing 
of 150-pound hogs. Marketing revolu- 
tions don’t happen overnight. Number 
1’s at 190 pounds or less seems like a 
good goal to shoot for. Feeding hogs 
out to 230-40 pounds now because of 
the favorable price of corn just doesn’t 
look like good business over the long 
run. In the first place, the market will 
be flooded with more pounds of pork. 
This is bound to have a depressing in- 
fluence on prices. In the second place, 
the market will be flooded with more 
pounds of fat. The housewife will buy . 
much of this fat in the form of “inside” 
fat that can’t be trimmed. She will be 
disappointed. She will buy less pork. 

A decrease of one pound per capita 
in pork consumption is equal to 1% 
million fewer hogs consumed that year 
or an equivalent decrease in price. So 
far we as a nation have been accepting 
the price cut. 

Following market trends without look- 
ing to the future is a practice that is 
sure to put a lot of hog producers out 
of business and make it tough on those 
who stay in. 

Consumer studies show that the pork 
industry is becoming “leaner” because 
of its “fatness.” « 


Two cross-sections were made at about the same spot on a 150-pound hog (left) and a 210-pound hog (center). 
On the right is what is trimmed from the average market hog before sale to consumer. 
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Merchandising Bee é 


By Irvin R. Rinehart 


ferent than she has ever been in 
the respect that she wants all the 
product that her money will buy. 

There is, however, one vast differ- 
ence in today’s housewife and the 
housewife of yesterday. That difference 
is that she is demanding more conveni- 
ences and time-saving merchandising 
methods which have completely 
changed the approach to retail meat dis- 
tribution. This is a fast-moving econo- 
my, not hesitant in its request for serv- 
ices to speed up time spent in shopping, 
preparation and cooking. Today’s house- 
wife is no longer willing to stand in line 
and wait to be served by a man with 
a bloody apron and meat scraps under 
his finger nails. She wants to pick up 
her meat from a self-service counter 
and view only the finished product in 
appetizing, prewrapped, weighed and 
priced packages. No longer will she ac- 
cept meats on which she must spend 
time in her kitchen making them oven- 
ready. She wants only oven, grill, or 
pan-ready prepared meats. 

Another thing she has voted favor- 
ably on is her desire tu purchase less 
expensive cuts such as side pork, boil- 
ing beef, pigs’ feet, neck bones, veal 
hearts and many others. Now she can 
find them in a self-service counter with- 
out the embarrassment of asking a meat 
cutter to serve her with these cuts in 
front of her neighbors or friends. 


Tie housewife of today is no dif- 





Irvin R. Rinehart is director of pro- 
visions, Godfrey Company, Milwaukee, 
Wis. This enlightening insight into beef 
merchandising is summarized from a 
talk recently presented before the Fifth 
Annual American Angus Conference at 
Kansas State College, Manhattan. 
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The Kind of Beef 


Consumers Want 


It can be said, then, that we have ef- 
fected or encouraged effective develop- 
ment of such things as self-service, pre- 
sliced luncheon meats, pre-cooked 
meats, kitchen or table prepared cuts, 
complete frozen dinners, and a larger 
selection of meats, all of which bring 
more efficient retail operations and an- 
swer the demands of Mrs. Housewife. A 
good indication of the acceptance of 
convenient quick-fix items by today’s 
housewife is the fact that complete fro- 
zen dinners (those little square trays 
that look more like leftovers after un- 
expected company than like a complete 
new meal) are second only to frozen 
orange juice in frozen food sales. 


What About Beef? 


I believe that if we were to spell out 
what our greatest desire and absolute 
necessity continues to be, for successful 
meat retail experience, we would say it 
is “to give value” in every beef sale. 
We have found great success in our 
market by always giving “value” top 
preference in our thinking as we plan 
procedures and policies relative to meat 
merchandising. 

Value of a purchase can never be 
determined until final consumption. It 
is, then, on the dining room table that 
true value is measured. It is when she 
passes the meat platter to her family 
that she may ask herself . . . Did her 
purchase of meat for the money she 
spent, feed her family adequately, or 
was there too much waste—fat, bone 
or shrink? Was it tender, flavorful, and 
did her family and guests enjoy it? And 
was she praised for the excellency of the 
meal? 
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The Meat We Select 


We just don’t take chances on losing 
a customer because she found lack of 
value in our beef. The average family 
purchase of food annually is $1,290. 

In our stores, beef sales represent 
around 12 percent of the total store 
sales, groceries and all. We know it is 
important to have the right kind of beef 
that always represents value to keep all 
our $1,290 gals coming in. We buy, 
select and merchandise the lower two- 
thirds of the U. S. Choice grade of beef. 
Our standards of quality require at 
least a minimum quantity of fat mar- 
bling in the meat. We select only the 
desirably pink-red colored lean meat, 
staying away from qualities that have a 
high incidence of grayish or bluish cast 
to the lean portion of beef. We only 
accept choice beef that yields less than 
2 percent waste fat and bone and turn 
down excessive fat beef that yields 
either too much outside bark or chan- 
nel fat, or displays unattractive excess 
internal fat marbling. 

In self-service meat selection, con- 
sumers vote out those carcasses of beef 
which indicate wasty internal marbling 
found in prime or some very top choice 
beef. We also insist on youth in our 
beef, both from the standpoint of qual- 
ity and that important consideration of 

(Continued on page 18) 
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Look, compare: . . you'll be a Massey-Ferguson man 


__NEW FAST-STEPPER 
FOR EVERY CROP 


New MH 72 for medium-size farms has 
Massey-Harris big combine features 


and bigger capacity than any other in its price class! 


Now you operators of medium-size farms can have all the advantages that have made 
the big Massey-Harris 82 and 92 self-propelled combines famous all over the world! 


3SEY-HARRIS o°) Now you can get them in the new Massey-Harris 72 .. . the advanced-engineered, field- 
-FBy : we ~ a tested self-propelled combine that is designed and priced for your kind of operation. 
8 


With its exclusive Massey-Harris balanced separation and straight-through, full-width 
body design, the new MH 72 gets all the crop and gets it fast . . . whether it’s grass 
seeds, grains, beans or corn. Its acre-eating capacity beats anything in its price class! 
The new MH 72 has the famous Massey-Harris low silhouette, too, for a low, safer 
center-of gravity, greater field-to-field mobility, maneuverability, and easier gate 
clearance and storage. It’s so low and sleek, it makes other combines look top-heavy. 
See the new MH 72... it’s the self-propelled for medium-size farms! New, improved 
corn head available. 
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New! MH 72 pull-type combine. This 
practical, hard-working machine offers many 
Massey-Harris big combine features at low 
cost for medium-size farms. Available with 


_ grain table, pick-up attachment, and bean kits. 


PTO or engine drive. .. . For family-size farms, 
see the new MH 35 pull-type combine and the 
famous MH 50 Clipper. 


Lowest priced Sé lf-propelled on the market! 
The all-new MH 35 with grain table or corn 
head is engineered from the ground up to do 
the fastest, most efficient combining job in any 
crop on family-size farms. And it’s priced so 
that every farmer can afford the advantages 
of self-propelled combining! It’s unique... 
see it at your dealer’s! 


MASSEY-FERGUSON 


Massey-Ferguson Inc., Racine, Wisconsin 


Pace-Setter of Modern Farming . .. World’s Most Famous Combines 
and the Only Tractors with the Ferguson System 


There’s a Massey-Ferguson Dealer near you...He'll show you the big, complete Massey-Harris combine line and 
tell you about the liberal Massey-Ferguson Time Payment Plans. There's one just suited to your farm income pattern. 





The Livestock-Feed Situation 


A Continuing Overproduction of Feed Grains and Concentrates 
Is Expected to Spur Livestock Production 


PLENTIFUL supply of feed 
grains is expected to spur live- 
stock production through 1959. 
Just how large a supply of feed grains 
do we have on hand and expect by the 
end of the year? Let’s take a look at a 
few figures and see what we can learn. 
Production of feed grains has exceed- 
ed use every year since 1952. This, 
despite the fact that production of live- 
stock and products has risen 14 percent 
during this period. This difference be- 
tween production and use has brought 
an increase of 13 percent in total supply 
of feed grains for 1958-59 over 1957- 
58. Of this 25 million ton increase, 10 
million is an increased carryover and 
15 million is an increase in production. 
The supply of feed concentrates has 
increased every year since 1952. This 
year supplies are estimated to exceed 
last year by 12 percent—just about the 
same situation as with feed grains. 
Feed grain stock piles have grown 
from 20 million tons in 1952 to 60 mil- 
lion in ’58. The °58 figures would have 
been even more dramatic had ‘it not 
been for export sales of 10 million tons. 
This huge increase in production has 
come about with steadily declining 
prices. The average price of feed grain 
has declined about one-third since 1951- 
52. 


What’s Ahead? 


If present intentions are carried out 
farmers will increase total acreage plant- 
ed to feed grains this year by about six 
million acres. Production could total 
around 155 million tons. This indicates 


a continuing uptrend in yield. Thus, the 
1959 crop would only be a little below 
the bumper crop of 158 million tons 
reached last year. This would set a new 
record in feed concentrate supplies for 
1960. Feed grain carryover is expected 
to set a new high of 75 million tons— 
about 55 “million tons above a normal 
carryover. 

A national increase of nine million 
acres seems likely for corn. This is 
the sharpest rise in 20 years. 


What’s the Reason? 


Increased yields seems to be the larg- 
est single factor which has brought 
about this phenomenal increase in pro- 
duction. Acreage, of course, has had 
some influence—especially through the 
seeding of barley and sorghum grain on 
land taken out of wheat and cotton 
since 1954, 

Why have yields risen? Improvement 
is one reason. Improvement of varieties 
and increased use of fertilizer. Along 
with improved technology has come in- 
creased incentives in the form of price 
supports. 

Farmers producing both feed grains 
and livestock have a guaranteed return 
from feed but not livestock. It’s only 
human to produce feed for which the 
price is fairly certain rather than live- 
stock for which the price is much more 
uncertain. 

But the coin has another side. Sup- 
port prices for feed grains gives the 
feed producer a guaranteed minimum, 
but it also gives the livestock producer 
a guaranteed maximum. While support 
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prices may restrict livestock production 
in areas with feed surpluses, they en- 
courage production in feed deficit areas. 
This may explain the growing livestock 
and poultry industry in the Southern 
and Eastern sections of our country. 
Support prices, then, have influenced 
not only the feed-livestock balance, but 
also the regional location of production 
of both feed and livestock. 

All this has worked to reduce the 
amount of feed fed to livestock. This 
slowing down of livestock output has 
had some effect on holding up the price 
of livestock. 

Right now the farmer isn’t in as much 
direct trouble as the government which 
is faced with rising storage costs and 
getting rid of a perishable commodity. 


Feed Prices 

Feed grain prices were fairly stable 
in the first quarter of 1959. The late 
March level was about the same as that 
period in 1958. Corn prices are not ex- 
pected to advance during the next few 
months in contrast to what happened 
in 1958. The April-September average is 
likely to be lower than last year. Prices 
of oats, barley and sorghum grain also 
may average a little lower during the 
next six months than for the same pe- 
riod in 1958. Another favorable grow- 
ing season and lower price supports 
should cause a seasonal decline in prices 
of these three feeds at harvest. 


Livestock Prices 

A small increase in cattle slaughter is 
expected in 1959, but prices are not 
likely to be greatly different from those 
received in ’58. Hog numbers from the 
1958 fall crop are up 17 percent from 
a year earlier and the spring pig crop 
should total about 59 million—13 per- 
cent higher than the spring of ’58. More 
evenly distributed farrowings point to 
a more even distribution of marketings. 
Price prospects are considerably more 
favorable than they were four years ago. 


—Clayton A. Hubbs 





The USDA reports that an in- 
creased volume of farm marketings 
probably will maintain farm cash 
receipts at the 1958 level, even 
though prices received average 
lower. Despite a substantial in- 
crease in production expenses, the 
seasonally adjusted annual rate of 
realized net income in the first 
quarter was about the same as in 
the first quarter of 1958, though 
somewhat lower than the average 
for the year. 











BREEDER’S GAZETTE 





(Continued from page 10) 
cut down on the silage, increased the 
shelled corn, until they were on full feed 
of 16% Ibs. shelled corn, 1% Ibs. pro- 
tein and 7 Ibs. alfalfa-brome hay. Dur- 
ing March the scales showed a gain of 
2-plus Ibs. a day. 
Breeder Gets Premium 

Ellis gets a premium of 2 to 5 cents 
a pound on steers and calves. He tells 
me that he does not like to sell to any- 
one who will not keep close records of 
feed and cost. He asks them to report 
the daily gain, feed efficiency, dressing 
percentage and carcass grade of each 
steer. Bill Ellis is a purebred Hereford 
breeder and practical cowman. He is 
sure that performance-recording is the 
next dimension in beef cattle feeding. 
He thinks that it will not be long before 
purebred breeders will be asked to fur- 
nish weight records on each animal. 

“Otherwise nothing is known of the 
animal, really,” he says. “I consider feed 
efficiency of great importance and am 
breeding it into feeder steers. In my 
bulls I demand a grade of 2+, a daily 
gain of 2.75 Ibs. and a feed efficiency 
ratio of under 500 Ibs. grain to each 
100 Ibs. body gain—and all of official 
record. Any cowman who carries out 
a similar program doesn’t need to fret 
over parity, government assistance and 
the accompanying regulations.” That’s 
what the man said! 


Reduces Guesswork 

So far, Montana is the only state that 
has come forward with a Certified Feed- 
er Calf program. It takes a good deal of 
the guesswork out of buying feeders on 
appearance alone. It is not a guarantee 
of satisfaction-or-your-money-back, but 
it is worth a nickel a pound more to the 
breeder of feeder calves and that much 
and more to the finisher with a scien- 
tifically standardized bunch in his feed- 
lot. Moreover, I do not know of an ani- 
mal husbandman from California to 
Maine, nor a livestock extension man 
from Florida to Washington, who is 
not acutely aware that this is the next 
logical development after weight-testing, 
classification and purebred registration. 
It may well be that our purebred beef 
cattle associations will recognize the 
tremendous significance of the weight- 
per-age recording work begun by Per- 
formance Registry International and ar- 
range to record this data right on the 
pedigree too, as our dairy brethren have 
done for a good half-century. 

The national round-up at Miles City 
the third week in June could be the 
most important meeting of beef cattle 
breeders and feeders in a full century. 
Men, and women too, from all sections 
of the country will be there, sharing ex- 
periences in improving 15 different 
breeds of feeding cattle—by selecting, 
showing, classifying, weighing, measur- 
ing and now certifying. 

Let us know, please, what you learn. 
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Winter-Born Calves 
Most Profitable 
In Missouri Study 


WINTER-BORN CALVES pastured 
with their mothers during the summer, 
weaned in October, fed for 85 days, 
and sold as yearlings produced greater 
returns than fall or spring calves in 
1958 University of Missouri work. 

J. E. Comfort, associate professor of 
animal husbandry, said the winter calves 
weighed 714 pounds when sold in De- 
cember and brought 27 cents a pound. 

Grain was made available to the 
calves while they were on pasture but 
they couldn’t be persuaded to eat in a 
creep, he said. A heavy flow of milk 
from their mothers and good pasture 
probably kept them out of the creep. 

During the 85 days they were on 
feed after weaning, each calf ate 17 bu- 
shels of corn before being marketed. 
Half of the 10 calves in the test lot 
graded choice and the other half graded 
good. 

The winter calves in the 1958 test 
gave a higher return above feed and 
pasture charges because of the lower 
cost of wintering their dams, Comfort 
said. The dams of the fall calves ate 
about five tons of corn silage whereas 
the mothers of winter calves had only 


1,800 pounds of oat hay, 180 pounds of 
soybean oil meal and winter fescue 
pasture. 

Fall calves used in the test were 
creep-fed during the winter, spring, and 
early summer before being weaned. 
Comfort said they were grain-fed in a 
dry lot for 112 days before being sold. 

Each fall calf ate eight bushels of 
corn out of the creep and 30 bushels 
during the final 112-day feeding period. 
They weighed 790 pounds and brought 
27% cents a pound when sold on the 
market early in October. All 10 calves 
were in the choice grade. 

Spring calves used in the test 
sold when they were weaned 
months of age in December. 
weighed 590 pounds and brought 
cents a pound. 

When sold, the spring calves were 
good grade slaughter stock or fleshy 
good to choice grade feeders. They had 
gained about two pounds each day. 

Mothers of the spring calves grazed 
winter fescue. The pasture was supple- 
mented with 1,800 pounds of oat hay 
and 180 pounds of soybean meal for 
each cow. This was the treatment the 
dams of the winter calves received. 

Calves used in the test were out of 
the University’s herd of grade Shorthorn 


“ cows. Their sire was a registered Short- 


horn bull. 
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(Continued from page 13) 
having all the mentioned characteristics 
plus the proper size unit sales on retail 
cuts. When a carcass becomes too large, 
we must fabricate it into large size cuts 
that have a large unit price which often 
slows up the sales of more expensive 
cuts, such as steaks, rib roasts and bone- 
less cuts. So we cut 500 to 600-pound 
carcasses, which provide us with low to 
medium-priced unit sales of beef. 

Certainly a big part of determining 
consumer value is the shrink which 
takes place during the cooking process. 
We have found through actual cooking 
tests that lower grade meats—those of 
standard, commercial and good grades 
—contain more moisture and have a 
higher degree of shrink during cooking, 
than does our grade of choice. As a 
beef animal develops under full feed, 
the moisture used for between muscle 
fiber lubrication, is replaced by fat 
which then assumes the job of lubricat- 
ing the muscle fibers. This fat tenderizes 
the muscle fibers and is the flavor in 
the choice meat we sell. Value is en- 
hanced as quality goes up as far as 
shrink during preparation is concerned. 
A few pennies saved on a lower grade 
cut of beef will soon be lost by ex- 
cessive shrink during cooking. 

Value also must be measured by fla- 
vor satisfaction. Flavor in beef comes 
from the fat. Very lean beef with no 
fat intermingling with the lean, lacks 
the flavor of better fed, higher quality 
beef. 


Always Give Value 


We feel that we must analyze what 
will bring customers to our stores for 
beef and then keep them returning with 
such fervor that they will tell others to 
shop there. We must take the stand 
that most housewives cannot identify 
hidden quality characteristics in a re- 
tail cut of meat. The housewife should 
not be expected to identify quality. The 
consumer's satisfaction and confidence 
are developed through consistent quali- 
ty and continuing efforts always to give 
value. 

Actual consumer tests have shown 
housewives’ preference for lean, lower 
quality meat when asked to select from 
the several grades on display. This is 
quite a natural selection since her in- 
born instinct is to select for less waste. 
What she doesn’t realize is that she will 
end up with less value than in choice 
beef because of shrink during cooking, 
lack of flavor and less tenderness. We 
cannot expect her to know meat quali- 
ties on sight when we, who make beef 
our business, can be fooled. However, 
we can ask her for her confidence and 
leave the selection for value up to us. 
We provide her with consistent quality. 
She can always depend on value from 
our beef because it is selected and cut 
for value and guaranteed to satisfy her 
most discriminating guests. 


Many New Horizons 
We can all learn every day more 
about the other guy’s problems. There 
are many new horizons for all of us in 
this rich land of ours. The frontier may 


be gone in our country, but there are 
still many new horizons. It is interesting 
that whichever direction we look toward 
our horizon, that place is someone else’s 
workbench. 
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Veterinarian Outlines 


Life-Saving Program 

A seven-point “life-saving” program 
for new-born animals has been suggest- 
ed by Dr. J. R. Pickard, University of 
Illinois extension veterinarian. 

Here are the seven points stressed 
by Dr. Pickard: 

1. Make sure mother animals get a 
complete ration, including the correct 
balance of proteins, vitamins and min- 
erals. If signs of disturbed health ap- 
pear, consult a veterinarian. 

2. Provide clean, dry, draft-free quar- 
ters for brood sows, cows and ewes. 
Keep them free of filth, lice and mites. 

3. Be on hand to assist with births if 
necessary. Disinfect the navels of new- 
born animals. Make sure the young are 
warm and comfortable. 

4. Make certain young animals are 
nursing properly and getting enough 
milk. All animal babies need a liberal 
amount of mother’s free milk (colos- 
trum) immediately after they are born. 

5. Be especially alert for signs of 
scouring. It may indicate disease or 
improper feeding. 

6. Vaccinate pigs against hog cholera 
at about weaning time. When the vet- 
erinarian vaccinates against cholera, ask 
about the possible need for vaccination 
against other diseases. 

7. Get a prompt diagnosis and take 
corrective action the moment signs of 
sickness appear; it may mean saving 
young animals that would otherwise be 
lost. 


Bloodless Dehorning 
Is A Paying Practice 


Dehorning makes beef on the hoof an 
attractive package. That’s why uniform 
looking dehorned cattle sell better, says 
George Strum, North Dakota Agricul- 
tural College extension livestock spe- 
cialist. 

A “bloodless dehorning” for calves 
up to 10 days of age involves rubbing a 
dehorning liquid on the horn “button.” 

Another dehorning material on the 
market is a liquid with a colodian base 
that dries and forms a rubber-like cover- 
ing. Dehorning is most effective when 
this liquid is fresh. 

Many farmers carry dehorning liq- 
uid or paste whenever they’re out 
checking on calving progress. They can 
easily catch calves less than 48 hours 
old to make the dehorning treatment. 


Animal Health 


Creep Feeding Calves 
Not Always Profitable 


Creep feeding is supplemental feed- 
ing of concentrates to calves during the 
nursing period—and there are times 
when this practice is as unprofitable as it 
is profitable at other times. 

Here are things to remember about it, 
says George Pendergrass, Kentucky Ex- 
tension Service beef specialist: 

Creep-feed if you are a purebred 
breeder with a good market for calves 
at weaning age; if your cows are poor 
milkers or pasture conditions are not 
good; and if calves go into the feedlot 
for full feeding at weaning. 

Do NOT creep-feed if you intend to 
winter calves on roughages, etc.; if you 
are producing feeder calves; if pastures 
are good; if cows are exceptionally good 
milkers; and if calves are carrying good 
flesh and “bloom.” 

If in doubt about creep-feeding, re- 
member: Creep-fed calves’ total weight 
increase is greater in drouth years than 
non-creep fed calves; a calf will eat 2 
to 6 pounds of feed per day from 2 
months of age to weaning; you can get 
an increase in grade from creep-feeding; 
cows will be heavier at weaning time if 
their calves are creep-fed; the shrink at 
weaning is less for creep-fed calves; 
creep-fed calves may be marketed ear- 
lier as fat calves, and they probably 
will be more uniform in size and condi- 
tions; and creep-feeding causes extra 
labor and equipment costs. 


Faster PTO Speeds 


Widen Tractor Use 

C. L. Hill, Purdue University agri- 
cultural engineer, advises farmers who 
are in the market for new tractors to 
consider those with 1,000 revolution- 
per-minute power take off shafts. 

Farmers with older tractors can 
broaden the utility of these machines 
through purchase of conversion units 
which will increase speed of the power 
take off to 1,000 RPM, he points out. 

The step up of the RPM in the drive 
shaft speed approaches the driving speed 
of electric motor driven equipment. This 
means that tractors with the higher pow- 
er take off speed can be used for opera- 
tion of air compressors or vacuum 
pumps, feed lot augers, welding gen- 
erators, crop drying fans, water pumps 
and irrigation pumps. 
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Pasture Weed Control 


ETTING rid of weeds in your pas- 

ture is one of the cheapest and 
most important practices you can follow 
for greater returns. Weeds rob many 
pastures of one-half to three-fourths of 
their productive capacity. Experiments 
show that a piece of land is capable of 
producing a fairly definite amount of 
plant growth. Whether this growth is 
desirable grass and legumes or weeds 
depends upon management and care. 


Mow or Spray? 


Recent research by the Agricultural 
Research Service and University of 
Nebraska Agricultural Experiment Sta- 
tion shows the following facts about 
mowing for pasture weed control. 

@ Mowing resulted in a decrease of 
total forage production from pasture. 

@ At best, mowing gave only a de- 
crease in vigor of most weeds. Satis- 
factory control was not obtained on any 
species of perennial pasture weeds. 

@ Some annual weeds were satis- 
factorily controlled by mowing in early 
July. 

Experimental results show that you 
can expect 75 to 90 percent control of 
most broadleaf weeds from early June 
application of one pound of 2,4-D 
ester for four successive years. If your 


principal weeds are thistles, annual rag- 
weed, asters and gumweed, two years 
spraying should give excellent control. 

Most annual weeds can be killed with 
one application of the recommended 
rate of chemical. Weeds are most easily 
killed with herbicides when they are 
growing rapidly. Good soil moisture, 
high fertility and warm temperatures 
cause rapid plant growth which is nec- 
essary for good kills with 2,4-D and 
2,4,5-T. 

Although spraying seems to be the 
most effective means of controlling 
weeds, there are a few disadvantages. 


Cost per acre may be slightly higher 


son of use for different grasses, moisture 
conservation and lime and fertilizer use. 


Reseeding 

Plowing and reseeding is an ideal way 
to handle weedy pastures if they can be 
farmed for at least one year. Small 
grains or sorghums can be grown for 
one or more years and grass seeding 
made directly into the stubble providing 
the stubble is relatively free of weeds 
and volunteer growth. 

Major advantages of reseeding are: 

@ You do a more effective job of 
controlling weeds. 

@ You will be able to replace unde- 
sirable weeds and grasses with desirable 
grasses and legumes. 

@ Your renovated pasture will be 
more productive than the old pasture. 





for spraying than mowing. Desirable 
legumes are lost as a result of spraying 
with commonly available 2,4-D com- 
pounds. However, you can now obtain 
2,4-D butyric which can be used on 
mixtures of grasses and alfalfa, birds- 
foot trefoil and red clover without ser- 
ious injury. Weedy grasses are not af- 
fected by commonly used weed sprays. 
You may need special equipment for 
spraying. 

High producing pastures free of 
weeds don’t just happen. The effective- 
ness of any weed control program de- 
pends upon stocking rates, proper sea- 
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It takes a Farmhand to make 


green feedin 


COMPLETE DEPENDABILITY, plus big capacity, 
are essential to green feeding and forage 
handling. That’s why the Farmhand ‘‘420” 
Feeder is so popular. It’s the newest unit 
from Farmhand, the pioneer and quality leader 
in power feeding equipment. Smooth worm 
gear drive, full roller chain apron, three beaters 
for thoroughly blending feed and supplements. 
The optional Forage Hood almost doubles 
capacity .. . cuts down number of trips to the 
field. And the 24” belt discharge unloads fast 
and smooth. Optional extension elevator avail- 
able. Ask your dealer about this big, all-steel 
Feeder .. . the “420”! 


AT THE BLOWER or trench silo, Pedntined’s 
fast, steady discharge cuts unloading time way 
down. And thorough mixing with two rugged 
beaters keeps the ration uniform. This is the 
6-ton ‘“‘Power-Box”’ with Feeder attachment. 
Huge 300-bu. capacity saves time and work on 
forage handling and feeding, under all condi- 
tions. There’s a 16” auger discharge and depend- 
able worm gear driven floor conveyor, 








POWER FEEDING with this medium-size 4-ton “‘Power- 
Box’’ Feeder is paying its way on thousands of dairy 
and beef operations. The 200-bu. capacity, alumin- 
ized steel sides, double beaters and 12” discharge auger 
make this a good investment in better forage handling. 


See your Farmhand dealer... he has a Farmhand Feeder to fit your farm! 
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stalls keep out larger cattle; stalls fold to top 
for easy towing through gates. Steel skids; 
hopper and trough of heavy, rust-resisting 
Armco Zincgrip. Shipped knocked-down to 
save freight; easy to assemble. 
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#f At the annual Performance Test- 
ed Bull sale at Panhandle A&M College, 
Goodwell, Okla., two pens of Hereford 
bulls provided the top-selling individ- 
uals. One of the pens scored the top 
average 140-day gain of 422 pounds— 
3.01 pounds per day, The bulls were 
bred and consigned by George Coffee 
of White Deer, Tex. 

Don Bartlett, Como, Miss., was 

elected president of the National Beef 
Council at the annual meeting in Den- 
ver. A $27,500 program for 1959 beef 
promotion was outlined by the group. 
Bartlett succeeds Edwin Karlen, Colum- 
bus, S. D. 
EY Twenty-five Santa Gertrudis bulls 
sold by King Ranch April 9 set a record 
average of $8,690. High individual, No. 
317, brought $27,500. 

A new record high of cattle on 

feed April 1 in the 21 major cattle 
feeding states has been announced by 
the USDA Crop Reporting Board. The 
5,854,000 is a decrease from Jan. 1, but 
a record for this date. 
B& Hereford breeders from eight 
states and Canada paid an average of 
$1,077 for 89 head of Whitefaces sold 
at the Bones Hereford Ranch April 27. 
Norell Herefords, Collbran, Colo., paid 
top money, $5,000, for BHR Blocky 
Prince, a junior yearling. 

Shorthorn and Polled Shorthorn 
breeders will hold their second National 
Progress Conference at Ohio State Uni- 
versity July 23, 24 and 25. Included in 
the event will be studies on beef con- 
formation and breeding programs, plus 
features on production testing and cor- 
relation of on-the-hoof beef type and 
dressed carcass quality. 


One hundred and ninety-eight 


Hereford breeders over the nation were 
named to membership in the American 
Hereford Association during March. 
These additions boosted the total mem- 
bership to an all-time high of 35,804. 
ff First Hoosier Beef Show, a com- 
bination live steer and carcass show, 
will be held in Indianapolis June 23, 24, 
25 and 30. The purpose of the show 
will be to study beef carcasses and es- 
tablish standards for evaluating them; 
to learn how to correlate live steers on 
foot and beef carcasses; and to identify 
families or strains of cattle which pro- 
duce superior carcasses. 

PF The 1959 listing of the American 
Hereford Association’s Register of Merit 
adds 20 registered Herefords—six bulls 
and 14 females. The new additions to 
the bull listing raise the total on the 
sire side of the Register to 144 animals 
whose get have proven themselves by 
winning top honors in competition at 
Register of Merit shows. 

BE George Godfrey, Animas, was 
named New Mexico’s cattleman of the 
year at the 45th annual New Mexico 
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Cattle Growers’ Assn. convention. in 
Albuquerque. 

A new Hereford classification of 
pens of three bulls will be added to the 
American Royal Livestock Show next 
October. A total of $1,700 has been 
posted for premiums for the pens fea- 
turing yearlings and calves. 

Entry blanks for the pen show and 

other events may be ordered from the 
American Royal Office, Livestock Ex- 
change Building, Kansas City. Mo. 
2 The USDA has announced that it 
favors easing of certain Brucellosis re- 
strictions on interstate movement of cat- 
tle from modified-certified areas of the 
West. Federal regulations already allow 
movement of cattle from certified areas, 
but some states require that breeding 
animals be blood tested within periods 
ranging from 30 days to 12 months be- 
fore shipment interstate. This has re- 
sulted in many beef producers postpon- 
ing blood testing until just before ship- 
ing and reducing their co-operation in 
the campaign against Brucellosis. 
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ge Carrot Oi! booklet—and other litera. 
tore. Satisfaction guaranteed. 
Nutritional Research Associates 
South Whitley, Ind., Department 13 











EQUIP YOUR WAGON WITH 
A FORAGE UNLOADER 


$4149.50 


* FOB Factory 
— LITTLE GENIE 
W= PTO UNLOADER 





Lalhoun: 


Unloads any forage or grain . . . on move 
or standing still. 2 complete ranges of 
speed. Fast, easy endgate return. Start it 
-.. Stop it... from rear of wagon. In- 
stalls on any barge-type box. 


power-Pac TRANSMISSION 


Drives any false end- 
gate or chain web 
wagon box. Unloads 4 
to 6 tons a minute. 120- 
to-1 gear ratio. 


«LOW COST 
@ COMPACT ¢ PORTABLE 


See Your Dealer or Write 


CALHOUN MFG, CO., CEDAR FALLS, IOWA 





VALUE! 


K-line quality Jumbo STOCK TANKS 
are built to withstard weather and 
wear. Freezing and thawing will not 
damage these sturdy tanks. FULL, 20 
GAUGE GALVANIZED ZINC GRIP 
STEEL used throughout. CORRU- 
GATED SIDES,, CRUSH-PROOF 





KLEIN MFG. CO. 
Burlington, lowa 


ie Send name of 
nearest K-line dealer 

Cc] Send complete 
catalog 

C] Send information 
on products checked 
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(] 8'¢ Husky 
Hog Feeders 


STOCK 
’ TANKS 


WITH 
BUILT-IN 


PIPE TOP and PACKED SEAMS 
that are lifetime RIVETED. Will not 
crack, leak or break. Built-in hog fount 
has angle iron reinforcing, larger head 
room, and no sharp edges. Mail coupon 
for name of nearest K-line dealer. 


Lia America's Finest Complete Line of Poultry ond Livestock Equipment 





— SS) 


Tn 


5 JUMBO STEEL 
Stock Tanks 








[] ROLL-AWwAY 
NEST 





NAME 


[-] DELUXE Chick 





ADDRESS 


CITY @ STATE 
SOHOHSSHSHSHSSSHSHSHSOHSSHSSHSHSSOHSHSHSHSOSHHSSOEHOOOSEESEEEE 


Feeders BG-lle 
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HOG FEEDER 
More Lids ¢ Greater Capacity « 


Here’s a feeder that really cuts down on feeding time and 
expense. Giant, 120-bushel capacity cuts your work time. 
You feed more hogs with 18 feeder compartments that 
won't let hogs scatter and waste feed. Less height makes it 
easier to fill. And this is the feeder with the world’s strongest 
lids: boiler plate thick to protect feed from weather and 
rodents. This dependable, waste-proof feeding is accom- 
plished without troublesome agitators, too. 

There is a -SIOUX- hog feeder to fit your needs— 
starting at less than $50. Before you invest in anything less 


—write -SIOUX- or see your -SIOUX- dealer. 
i wl HM STOCK TANK 
pa Guaranteed 8 Full Years 


Sides of 20-gauge steel. Bottoms of 18-gauge (50° heavier) steel. 
Packed, riveted seams without solder. -SIOUX- guarantees this tank 
for 8 full years. See it before you buy. 


pode eee 


AS MANUFACTURERS OF “O ~ 


S29 


STEEL PRODUCT 


PAT OFF 


s S/o c 
x FALLS, 227 


Less Height 


-SIOUX- 


Round End 



































FORTY YEARS OF 
STEEL CRAFTSMANSHIP 
Buildings ¢ Bins ¢ Cribs 


Hog Feeders « Gates 
Crop Handling Equipment 





Reduce Guess Work In Buying Feeder Pigs 


HOW MUCH can a farmer afford to pay for feeder pigs? 

Roie M. Godsey, swine specialist at VPI, says this depends 
on the value of the finished hogs, cost of raising them and 
death loss. Here is a hypothetical case which farmers can 
use in figuring out how much they can profitably pay for 
feeder pigs 

To determine finished value, Jones first estimates the 
price at the time he will sell the hogs, and their probable 
weight. If he wants-to buy 35-pound feeder pigs in late 
May to sell in October, he may estimate the October weight 
at 225 pounds, the price at $16 per cwt. The weight is based 
on experience in the rate of gain; the price is a forecast. 
His expected income or net value at the farm is 225 pounds 
times $16 per cwt., or $36. 

He then estimates probable costs. Figures vary from year 
to year and from farm to farm. But experimental results 
show the average farmer uses 350 pounds of corn and 50 
pounds of protein supplement to add 100 pounds weight. 
This would be a total of 665 pounds (about 12 bushels) 
of corn, and 100 pounds of supplement to increase the 
weight of the pigs from 35 to 225 pounds. 

With corn at $1.14, the cost for 12 bushels would be 
$13.80. With supplement at $5 a cwt., total cost would be 
$18.80. Feed is the largest cost item, but labor, shelter, 
equipment, interest, and veterinary costs count too. Usually 
these amount to one-fifth of the feed cost. This would be 
$3.76, bringing total production costs to $22.56. 

Difference between income and total cost is the first esti- 
mate of the price a farmer can afford to pay for a feeder 
pig. This is $13.44. This figure should be adjusted for death 
loss. Probable survival rate is multiplied by the margin over 
cost per pig. The fictional Mr. Jones expects a death rate 
of 5 percent, or a survival rate of 95 percent. This is based 
on his own records. Multiplying-margin per pig ($13.44) 
by 0.95 gives price per pig—$12.77 in this instance. 

If Mr. Jones pays this price for a feeder pig, he can ex- 
pect to get market price for his feed, average wages for his 
labor, and to cover all his costs for shelter, equipment, and 
other items. If he can buy a pig for less than $12.77, the 
difference is profit. 





Meat Consumption Expected To Increase 


THE AVERAGE CONSUMER may get about seven 
more pounds of red meat in the marketing year ahead, re- 
ports H. W. Herbison, North Dakota Agricultural College 
extension marketing economist. 

This assumption is based on the USDA’s prediction that 
total red meat output will be about 8 percent over that of 
last year, giving consumers about 158 pounds per person. 
Most of this increase will be in pork. Total pork output 
should work out at about 66 pounds per person, or 52 more 
pounds than in 1958. 

Beef output for 1959 is expected to be about 81 pounds 
per person, or practically the same as last year’s 80 pound- 
plus average. More of this beef will be from good-to-choice 
fed steers and heifers. There will be a little less hamburger 
or cow beef than a year ago. 

More cattle on feed early in the year will keep beef sup- 
plies plentiful up to about July 4 in retail food stores; sup- 
plies are expected to tighten up just a little later in the year. 

The lamb and mutton supply will be up slightly in the 
metropolitan food markets catering to that part of the red 
meat trade. Sheep numbers and lamb feeding have shown 
about a 4 percent increase over that of last year. 

Herbison sees little prospect of lower meat prices except 
at the pork counters, late this fall. While 158 pounds of red 
meat per person seems a nice increase from last year’s 
supply, it is still considerably under the 167-pound con- 
sumption level of 1956. 
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Postcard Library 





All literature listed below is free 
to the readers of Breeder's Gazette. 
Just drop a postcard to the address 
given for each listing. We hope these 
booklets will give you information 
and ideas to help make your farming 
even more profitable and enjoyable. 
Here are the listings for June: 


1. LIGHTNING, Its Behavior and 
What to Do About It, is the title of a 
booklet published by United Lightning 
Protection Assn., Inc., telling all about 
lightning—from what causes it to sensi- 
ble precautions to take during storms. 
Smith Lightning Protection Service, 
Dept. BG, Galion, Ohio. 

2. HANDLE BALES any size or 
shape with a complete portable bale 
handling system. Stack bales anywhere. 
Portable Elevator Mfg. Co., 914 E. 
Grove St., Bloomington, III. 

3. FEED MORE HOGS with an 18- 
compartment feeder that won’t let hogs 
scatter feed. 108-bushel capacity. Extra 
strong lids. Sioux Steel Co., Dept. BG, 
Sioux Falls, S. D. 

4. SPEED DRYING, get less leaf 
loss and little weather damage with a 
hay conditioner. Feed field green hay 
all winter. Brady Mfg. Corp., Dept. 
BG-5, Box 1456, Des Moines, Iowa. 

5. NEW IDEA in fence charging. 
Operates off 110-volt power line. Won’t 
short out—nail directly to posts without 
insulators. Safe and dependable. The 
Smith-Fisher Corp., Dept. BG-2, Owos- 
so, Mich. 

6. HOG PROFITS is a_ 16-page 
booklet to help you in your hog opera- 
tion. Free planning service for com- 
plete farrowing set-up using your pres- 
ent buildings. Caswell Mfg. Co., Dept. 
471, Cherokee, Iowa. 

7. AUTOMATIC WATERERS save 
time and money. Automatically provides 
clean, fresh water direct from pipeline. 
Fairfield Eng. & Mfg. Co., Fairfield 4, Ia. 

8. CAST IRON TROUGH on this 
round hog feeder defies destruction. 
Two basic models to choose from. Easy, 
comfortable feeding for any age hog. 
Warner Brooder Corp., Dept. BG, 
North Manchester, Ind. 

9. SAVE TWO additional pigs per 
litter with modern, sanitary farrowing 
stalls. For free literature write Walsh 
Mfg. Co., Charles City, Iowa. 

10. CONTROL INTERNAL PARA- 
SITES in cattle, sheep and goats. Free 
folder gives complete information and 
stockmen’s opinions of this new worm 
killer. Mattingly Distributing Co., Dept. 
BG-59, 61 Angelica, St. Louis 7, Mo. 

11. VALUABLE BOOKLET gives 
you all the details on cobalt deficiencies 
in. cattle and how to prevent, correct 
and diagnose. Wm. Cooper .& Nephews, 


JUNE, 1959 


Inc., 1909 N. Cliftom Ave., Chicago 14, 
il. 

* 12. PROVIDE MINERAL ‘and vita- 
min supplement for your livestock the 
natural way. Booklet tells how to in- 
crease your feeding profits. American 
Dehydrators Assn., Dept. BG, Board 
of Trade Bldg., Kansas City, Mo. 

13. CREEP FEED CALVES to hit 
the market early with heavier, ungraded 
calves. Save feed, save time and work 
and get heavier weaning weights with 
your calves with a creep feeder. Send 
for complete information and prices. 
Brower Mfg. Co., Box 2823, Quincy, Ill. 

14. SAVE 90 PERCENT of the pro- 
tein-packed leaves in your hay. Beauti- 
ful four-color booklet tells you how. 
Write Ray Cunningham & Sons, Inc., 
La Crosse 8, Wis. 

15. CAN YOU REALLY AFFORD 
TO KEEP A BULL? Compare the cost 
of artificial breeding with keeping your 
own bull. For a straightforward com- 
parison of the two methods write for the 
free 16-page booklet, “The ABC of 
ABS,” AMERICAN BREEDERS, 
Dept. BG, 325 N. Wells St., Chicago 
10, Il. 

16. PLAN NOW for winter farrow- 
ings. Write today to find out how a 
radiant pig blanket will make more 
money for you. Johnson Gas Appliance 
Co., Dept. BG, Cedar Rapids, Iowa. 





RUPTURED 


BE FREE FROM TRUSS SLAVERY 

Surely you want to THROW AWAY 
TRUSSES FOREVER, be rid of Rupture Wor- 
ries. Then Why put up with wearing a griping, 
chafing and unsanitary truss. For there is now a 
new modern Non-Surgical treatment that is de- 
signed to permanently correct rupture. These 
Non-Surgical treatments are so certain, that a 
Lifetime Certificate of ey is given. 

Write today for our New FREE Book that 
gives facts that may save you gs A expensive 
surgery. Tells how non-surgically you may again 
work, live, play, love and enjoy life in the man- 
ner you desire. Write today—Dept. H 1505 
Excelsior Medical Clinic, Excelsior Springs, Mo. 


OH, MY 
ACHING BACK 


Now! You can get the fast relief you need from 
nagging backache, headache and muscular aches 
and pains that often cause restless nights and 
miserable tired-out feelings. When these discom- 
forts come on with over-exertion or stress and 
strain—you want relief—want it fast! Another 
disturbance may be mild bladder irritation fol- 
lowing wrong food and drink—often setting up 
a restless uncomfortable feeling. 

For quick relief get Doan’s Pills, They work 
fast in 3 separate ways: 1. by speedy pain-reliev- 
ing action to ease torment of nagging backache, 
headaches, muscular aches and pains. 2. by their 
soothing effect on bladder irritation. 3, by their 
mild diuretic action tending to increase output 
of the 15 miles of kidney tubes, 

Find out how quickly this 3-way medicine goes to 
work, Enjoyagood night’s sleepand the same happy 
relief millions have for over 60 years. Ask for new, 
large size and save money. Get Doan’s Pills today ! 


17. FREE CATALOG of fair and 
show supplies. Hundreds of items il- 
lustrated for fitting and grooming ani- 
mals. Nasco, Dept. BG, Fort Atkinson, 
Wis. 

















# 


BARREN 


Those valuable cows that fail to produce calves an- 
nually—have not bred for months or years—DON’T 
= send to butcher—redeem and keep breeding. 


¥ © ‘There's a student near you, write for his name. Talk with him 
about the Graham School. Write for School Catalog, IT’S FREE. 


GRAHAM SCHOOL, INC. 


“A School For Cattlemen” 


Dept. B.G. 


Kansas City 6, Missouri 
Attention: “Special Summer Classes”’ 





\ for weeks. No service 


[ FARNAM COMPANIES 
8701 No. 29th St. — Omaha, Nebraska 


A “Better Oiler” At A ‘Better Price’ 
WRITE For Catalog showing complete line 
of Farnam Oilers from $24.95 up. Also 
Insecticides for use in them. At uew low 
prices! Also details of*'30-Dav Trial Plan’. | 
Sent air-mail! Mail coupon or write- 


FARHAM CO. Dept. RW-4 OMAHA, NEBR. 


new! Entirely 


Vastly Superior! New-Typ 
“LIFETIME RUBBING ELEMENT “” 


Fulli Automatic / 


Super-matic action. keeps giant steel-guard 


COWS WANTED 


216 East Tenth Street 





DIFFERENT! 


rubbing element fully saturated. No pump! No 
valve drip! No waste of oil! Insecticide re- 
leased only as cattle rub. 5-Gal. oil supply lasts 

roblem! No installation 
problem! Mount them on any post, tree or 
side of building. Fill 'em and forget ‘em. 


Dept. RW-4 


Send Cattle Oiler Catalog, new low prices and | 


details of ’'30-Day Trial Plan” to 
Name 
Address 














. around the “ALE BARN 





AGENTS WANTED 





SPECIAL—Three 65c tubes $1.0° “Pike's Green Moun- 
tain Salve.’ Infections, Drawing-Healing—‘‘since 1883.’ 
Box 8104, Dept. 0, Fort Lauderdale, Florida. 


AUCTIONEERS 


BE AN AUCTIONEER. Term soon. 
catalog. Home Study Course available. 
of Auctioneering, Decatur, Indians, Box 
1921. G. I. Training approved 
LEARN AUCTIONEERING, 23 
world. Term Soon. Free Catalog 
Mason City, Towa 

LEARN AUCTIONEERING 
log. Missouri Auction School, Box 
Missouri 








Reppert. School 
rt 
ie Founded 





Years largest in the 
Reisch Auction School, 





Term soon. Write for cata- 
5308A2, Kansas City, 





TRAIN HORSES’’—A_ book everyone who 
should have. FREE. No obligation. Sim- 
ply address Beery School of Horsemanship, Dept. 26- 
, Pleasant Hil, Ohio. 

TRAIN HORSES BY CIRCUS METHODS. Write for 
free booklets. American Horse Training Institute, Dept. 
22, Scammon, Kansas 


MISCELLANEOUS 
iggy oe ey Join Florida’s unique introduction serv- 
jee. Write for free particulars; “9 “ems Tropic Club, 
Box 4747 EC, Miami Beach 41 
“MUSIC 
SONGPOEMS AND LYRICS WANTED! Mail to: Tin 
Pan Alley, Inc. 1650 Broadway, New York 19, N.Y. 


“HOW TO 
likes horses 




















_BUSINESS OPPORTUNITIES 
WE PAY ed lb. dried. GROW mushrooms. Cellar, 
shed and outdoors. Spare, full time, year round. We pay 
$4.50 Ib. FREE BOOK. Mushrooms, Dept: 161. 2954 
Admiral Way, Seattle, Wash 


OF INTEREST TO WOMEN 
SEW Aprons at home for stores. No charge for ma- 
terial to fill orders. In our fifth successful year. Write: 
Adeo Mfg. Co., Bastrop 1, Louisiana. 











MAKE BIG MONEY raising rabbits, cavies, Chinchillas 
or mink for us. Free information. Keeney Brothers, New 


Freedom, Penna 





CATTLE 


TOP QUALITY HOLSTEINS, Guernseys, Brown Swiss. 
All ages. Priced right. Walter McFarland, Watertown, 
Wisconsin 

FOR SALE-—-WISCONSIN’S HIGH PRODUCTION and 
top quality Holstein and Guernsey dairy cows and 
heifers due to freshen soon. Also younger heifers and 
heifer calves—all ages. Will deliver any size order by 
truck to your farm, subject to your inspection. Ross 
Biott, P.O. Box 158, Mukwonago, Wisconsin 
WISCONSIN'S FINEST Holstein and Guernsey dairy 
heifers shipped to you on approval. Write for free 
price list. Otto Vanderburg, North Prairie, Wisconsin. 


SPRING RIVER FARM for quality Registered Angus 
bulls. Also beautiful heifers. C.. Geimer, Burr Oak, 

















TEST PROVE CHARALOIS BULLS crossed on Here- 
ford or Angus cows produce offspring of 200 pounds 
more weight at 13 months. Bulls and heifers available. 
Pictures on request. Charley Litton & Son. Charalois 
Ranches, Route 4, Chillicothe, Missouri 

FOR SALE: Registered POLLED Shorthorn wea 
Fertility, T. B., Bang’s Tested. Free delivery. 
Gresham Box 3276BG, South Austin P. O., Austin, pF 


CATTLE MARKERS 





DRESSES 24c; SHOES 39c; Men's Suits $4.95; Trousers 

Better used clothing. Free Catalog. Transworld, 
164-CC, Christopher, Brooklyn 12, N. Y. 
SEND RAW WOOL to us for blankets. Free booklet. 
West Texas Woolen Mills, 418 Main, Eldorado, Texas 
$25.00 WEEKLY mpees roses, orchids. Easy. Write, 
Boyean, Sharon 16, Pen 

POULTRY 

STURDY BROILER CHICKS 200—$6.40, Pullets $18.75 

Heavy White Crosses $5.90. Diamond Chickery, 
Newfield, New Jersey. 

RABBITS 
RAISE ANGORA, NEW ZEALAND RABBITS on $500 
month plan. Plenty markets. Free details. White's Rab- 
bitry, Delaware, Ohio. 
REAL ESTATE 

CANADIAN FARM LANDS—New and improved land 
in productive soil areas. Reasonably priced. Good set- 
tlement opportunities. Free information from Canad- 
fan National Railways. Room B, Union Station, Win- 
nipeg 1, Canada. 





























SHEEP 
LINCOLNS—Excellent for cross breeding. More wool— 
more mutton, National Lincoln Sheep Breeders Associa- 
tion, West Milton, Ohio, Ralph Shaffer, Secretary 
MAKE MONEY WITH SHEEP. Sheep Magazine— 
monthly—Send $2.00 for 1 year. Sheep Breeder and 
Box 86B, Columbia, Missouri. 











DAISY CATTLE MARKERS, solid brass tag and brass- 
pected chain for horns or neck r for new eatal 

Golden Arrow Farms, Dept. J, Huntington, Indiana. 
NECK CHAINS, straps, long life, snag-proof 


Neck 
ear tags, anklets. Free leaflet, sample. Bock’s Supplies, 
Mattoon, Illinois. 





oo6és 
WORKING BORDER COLLIES. Puppies from im- 
ported parents Howard McClain, R6. Lima, Ohio, 
REGISTERED ENGLISH SHEPHERD pups, natural 
heelers, companions. Riceland Kennels. Cherry Valley, 
Arkansas 














America’s Top Breed 
Increase farm income with Suffolks. Lambs 
= sturdy, gain rapidly, good foragers. Write 
for free booklet and list be breeders. 
NATIONAL SUFFOLK 
SHEEP ASSOCIATION 
P. O. Box 324Z, Columbia, Mo 











FARM EQUIPMENT 

DEPRESSION PRICES. WE SELL CHEAP. Save 75% 
off-new and used tractor parts, crawlers and wheel trac- 
tors, 190 makes and. models, 1959 catalog ready. Send 
25 cents refunsabte Surplus Tractor Parts Corporation, 
Fargo, N. Dak. 

KNIVES: Field Harvesters and Silo Fillers $5.50 each. 
John Deere, Case, Gehl, Skyline, MeCormick, Papec, 
New Holland. Most baler knives $6.75 each. Highest 
quality. Money back guarantee. Postpaid. C. O. D. add 
$1. AGRICULTURAL KNIVES (new address), Box 528, 
Anderson, Indiana 








HOGS 


LEAN MEAT BERKS 


Best in carcass contests. Swine evaluation stations thru- 
out the cornbelt also proves them tops in FEED CON- 
VERSION. Average litter farrowed {0 pigs. FREE buy- 
ing service. Write for copy breed magazine and literature 
proving above statements. 


AMERICAN BERKSHIRE ASSOCIATION 
BERKSHIRE BUILDING SPRINGFIELD, ILL. 


FOR SALE—Wisconsin feeder pigs 40 to 60 Ibs. Sold 
by pound. Veterinary inspected, top quality. Clarence 
Acker, Middleton, Wisconsin. Phone: Terrace 6-3451. 
TAMWORTH SWINE-—Certified Brucellosis ey Herd. 
Tipton Tamworth Farms, R. 3, Tipton, Indian: 

TAMWORTHS—The real lean meat breed you can stay 
with and make more money. Free information and sale 
calendar. Tamworth Swine Association, Hagerstown, Ind. 


REGISTERED YORKSHIRES Imported English Herd 


sires. Bill Phillips. Box 587. Lampasas, Texas 
GAINS ON LESS 


DUROCS =: 


Durocs’ efficiency to turn feed into pounds and pounds 

into dollars is unequalled. They farrow larger litters 

that gain faster on less feed and they make you —_ 

profit at market time. Prove it to yourself—buy 

FREE BUYING SERVaCe FOR EVERYONE. Write f for 

free copy of DUROC NEWS and more information. 
UNITED puroc SWINE REGISTRY 

Room 9, Duree Building Peoria, tlinols 

YORKSHIRE BREEDING STOCK always available all 

ages. State certified disease free. Barracks Farm, Char- 

lottesville, Va. 

LANDRACE SWINE—Registered 

Vaynor Farm, Rl, Pisgah Forest, 
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PRODUCE FASTER 








Breeders, all ages. 
N.C. 





Make HAMPSHIRE SHEEP your choice “‘Best by Test.”’ 
For information write American Hampshire Sheep As- 
sociation, Stuart, lowa. a 
STOCKMEN’S SUPPLIES 
BREEDERS’ CATALOG. Lists world’s most 
line of scientific farming and livestock supplies. 
Nasco, Fort Atkinson, Wisconsin. 
SUPER ATOM FENCE CHARGER will not short on 
green grass or brush. Needs no insulators on wood posts. 
Operates from 110 volts. Two year parts warranty. 20 
day money back guarantee if charger is not all we 
claim. $29.50 postpaid. Also COD. Dealers wanted. Write 
Smith-Fisher, Inc., Dept. BG, Owosso, Michigan. 


INSTALL YOUR OWN commercial livestock scales. 
duce profitably, cull systematically, 

weights for premium prices. 3,000 Ibs. 

of 1% accuracy, unconditionally guaranteed. § 
plans, parts list, to Ferguson-Hanks 
Dept. 11-B, 2140 Chicago, hii 








complete 
Write 





Pro- 





catalog 
W. Lawrence Ave., 
VETERINARY SUPPLIES 


Page Catalog livestock diseases. 
drugs, instruments. Save money. 
Dept. BG, Kansas City, Mo. 


_ WANTED | To BUY 


Send your list of dates for prices. 
Kent 8, Ohio. 








Complete 


FREE 84 
Kansas 


line vaccines, 
City Vaccine Co., 


I BUY old coins. 
Louis Friedland, 








CHAROLAISE-CHARBRAY 
a ?. Jim 
Wagner, Ritter, 
Owner Mor. 

BOX R RANCH Ash Flat, Ark. 

















BE RKSHIRES’ 


Gince 1/872 


A nice lot of spring and summer pigs. 
Both sex, ready to ship June Ist. 


E. J. BARKER Thorntown, Ind. 


YOUR AD in this department will 
cost only 25¢ a word. Send in your 
order by 5th of month for publication 
in next issue. 

Count each initial and whole num- 
ber as one word. Count name and ad- 
dress as part of the ad. Minimum 
charge $3.00 (12 words). 

Just mail cash or check with your 
ad to 200 South Seventh, Columbia, 
Mo. 


Fall boars and open gilts for 
sale. Also booking orders for 
weanling pigs for delivery in 
May and early June. 


Lynnwood Farm, Carmel, Indiana 
Telephone Indianapolis Victor 6-0129. 


The MORGAN HORSE e 


ideal for trail or range and for general 
country use. Subscribe to the MORGAN 
HORSE MAGAZINE, Leominster, Massachu- 
setts. Profusely Illustrated. $3.50 per year. 
Eleven issues. 
THE MORGAN HORSE CLUB, Inc. 
90 Broad Street, New York 4, N. Y. 











If You're Thinking of Sheep . . . Think of=—=—™ 





Shrop Sired Lambs 
Top the Market 


Write for illustrated booklet 
Address Dept. 4 


AMERICAN SHROPSHIRE REGISTRY ASSN. 
P.O. Box 678 Lafayette, Indiana 


HO bo 


POLAND CHINAS 


® Grand Champion over all breeds and 
crosses at the last two International Live 
Stock Expositions. 


® Grand Champion and Reserve over all 
breeds and crosses in the Pork Carcass Con- 
test at the last International—Fourth (4th) 
time in five years Polands have won the 
Championship. 

® Big, meaty Polands ag give you rapid, 
economical gains besid ionship mar- 
ket quality. 


For additional information and names of breeders, 
write the — Poland China Record Assn. 


501 East Losey St. 
Galesburg, Ill. 














—1955 National Grand 


Phe Greed with a Record | 
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ADVERTISING INDEX 


COMMERCIAL ADVERTISERS 


Allied Mills 
American Cyanamid 
American Dehydrators Ass‘n 
Best Values 

Brower Mfg. Co. 
Chevrolet 

Dodge 

Excelsior Medical Clinic 
Farmhand 

Farnam Co. 
Firestone 
Foster-Milburn 
Graham School 
Hess & Clark 

Klein Mfg. Co. 
Massey Ferguson 
Nasco 

Nicholas of America 
Nutritional Research 
Right Weight 

Sioux Steel Co. 
Hotel Tuller 

Van Dusen 
Vit-A-Way 


LIVESTOCK ADVERTISERS 


American Berkshire Assn. 
American Corriedale Assn. 
American Landrace Assn. 
American Shropshire Registry Assn. 
American Yorkshire Club 

E. J. Barker 

Box R. Ranch 

Clearwater Tank Co. Farm 
Hampshire Swine Registry 
Lynnwood Farm 

Morgan Horse Club 
National Suffolk Sheep Assn; 
Poland China Record 

Polled Shorthorn Assn. 
United Duroc Swine Registry 
Wye Plantation 

Zinala Farms 














FREE CATALOG 


FAIR AND SHOW SUPPLIES 


A hietiwe pages, illustrating 

hundreds of items needed for 

the proper fitting and groom- 

ing of your prize animals in 

the coming fair and show season. 
Enjoy moneysaving prices, 

all from one source — NASCO 

— The International Agricul- 

tural Leaders’ Supply House. 
If you haven’t received your 

free copy of NASCO’S Fair 

and Show Catalog No. 59, 

write today ... then vad our 

service! Prompt «@& 

delivery — 

satisfaction 

guaranteed or 

money back. 

Nasco Fair and 

Show Catalog 

No. 


a3 — 


32 Pages. 
Fully Illustrated. 


FORT ATKINSON 


A A 
National Agricu 


JUNE, 1959 


for our folder listing 
new agricultural books. 


WRITE 


BOOKSHELF, 200 S. 7th St., 


FOR: Charolaise ¢ Charbray ¢ 
Charford CATTLE, Write 


ZINALA FARMS 


Route 1, Loami, Illinois 


YORKSHIRES— 
Best for YOUR farm! 


Let us tell you about them. Write 


AMERICAN YORKSHIRE CLUB 


Lafayette, Indiana 


BUY CORRIEDALES 


You will be surprised and delighted with their 
production of lamb and wool. Attend the Cor- 
riedale District Sales. 


Southern District, Kerrville, Texas, June 6. 
Eastern District, Harrisburg, Pa., July 11. 
East-Central District Centerville, Ind., July 25. 
Central District, Chillicothe, Mo., July 27-28. 


For catalogs and information write: American 
Corriedale Association, Inc., Rollo E. Singleton, 
Secretary, 108 Parkhill, Columbia, Missouri. 


Columbia, Mo. 








{i> PLANTATION 


ANGUS BULLS 


IMPORTERS — EXPORTERS — BREED- 
ERS, of Scotch, and Irish Aber- 
deen-Angus. Performance attested 
bulls for sale with advanced reg- 
ister records. Request folder, data 
sheets, prices. 


Address: James B. Lingle, Manager 
(Telephone: TAylor 7-2041) 


WYE PLANTATION, Queenstown, Md. 








9 NV 4 7 ac OL Oh a 
ON REGISTERED 
HAMPS and DUROCS 











Registered Certified Meat Sire (CMS) Blood- 
line Breeding Stock Pigs the year around. 
Well-started, 9 to 10 weeks old, immuned, 
good weight-for-age. Four Certified Meat Sire 
Bloodlines. in both breeds. Can ship unrelated 
boars and gilts. 

Hampshire Bloodlines go back to such fa- 
mous Certified Meat Sires (CMS) as King 
Edward Fortune Futuramic, Prairie Gold, 
Charmer, Dream Boy, Golden Dream, Gold 
Top. and West Point. 

Most of our Hampshire Pigs have certified 
Meat Sire Bloodlines on both sire and dam 
sides. 

Duroc Bloodlines are out of four of the 
first six certified Meat Sire lines in the 
Breed—Big Red, Royal Ranger, Z-Corrector, 
and Hytest. 

You can purchase unrelated boars and gilts 
in each purebred line. 

You pay approximately two-thirds of what 
comparable mature animals are selling for. 
You save nearly two-thirds of the express 
charges when getting 50 lb. to 60 Ib. pigs 
instead of 200 pounders. 

Your young pigs become accustomed to your 
environment before breeding time. 

We shipped over 750 breeding stock pigs 
during 1958. Have had many repeat orders. 
Have shipped pigs to 45 states. It’s to your 
advantage to get them young. Write for com- 
plete information and prices. 


Tor MARU TANK 
h COMPANY FARM 
Se 501 E. ENGLISH - DANVILLE ILL. 





More Profit from HAMPSHIRES 
1sT in VALUE 


in DEMAND 
in EARNINGS 
The dominant breed of the com- 
mercial pork producers of the na- 
tion. Most eagerly sought on every 
market Get full details of 
Hampshire prolificacy, feeding efficiency, lean meat 
value and earning power. Write to Dept. B. G., 
AAMPSHIRE SWINE REGISTRY 
1111 Main Street, Peoria, Ilinois 








POLLED 
SHORTHORNS 


Put more pounds . . . and more profit... 
into your beef raising. Dehorn your calves and 
add more pounds to their weaning weights. 
Use profitable, Polled Shorthorn bulls. 

For locations of sources of supply and sale 
dates, write 


Polled Shorthorn Society 


OMAHA 7, NEBRASKA 





Join The Swing To 


LANDRACE 


America’s Fastest Growing 
Swine Breed 


Performance and Carcass Tested 
For Half a Century 
Free information 


AMERICAN LANDRACE ASSN., INC. 
Box 29, Noblesville, Ind. 








GUARD 


against 


LIVESTOCK 
Heo})) 3 


DEHY ,, . ....: 


mineral vitamin supplement for 
all types of livestock. 

Dehy (dehydrated alfalfa and 
grass) also contains some un- 
known growth promoting fac- 
tors necessary for healthy, good- 
doing livestock. 

Let us tell you how low cost 
Dehy can improve your profits. 


MAIL COUPON FOR FREE BOOKLETS 


i AMERICAN DEHYDRATORS ASSN. 
| Board of Trade Bidg., Kansas City, Mo. 


Name 





at 


Se: ee 





-¥ Sam Guard’s Roundup 


Ou, THE TINKLE OF Cow BELLS IN THE GRASS-BEDDED 
clover attunes us now to the Greater Doxology—praise 

Father, Son and Holy Ghost. 
at Summer Solstice When thy footstool is ver- 

dant green, studded with all 
these flowers, we hallow thy name, oh King of Kings, for 
lending us dominion over land and livestock. Make us 
worthy of thy trust, oh Lord, as we work in seedtime, 
weedtime or harvest, that we may have to eat and to spare. 
to share! A-men. 


— AND ALL Sincere LivesTocK IMPROVERS CONGRATU- 
late the nation’s milk producers on the mighty progress 

you have made since the 
June is Dairy Month Dairy Council started that 

“milk week.” You may 
have been on the bottle yourself in 1937, when it was ex- 
panded into this 30-day festival in honor of the foster 
mother of the human race. But now with stalwart sons 
and lovely daughters of your own growing strong on your 
milk products, you cheerfully put in 2¢ a hundred to pay 
for an organized appeal that town children may enjoy this 
peerless food from the farm at a very reasonable price. I 
checked with a ‘co-op with 1,800 members, and only 17 
had objected to the deduction for the American Dairy As- 
sociation. Some day the check-off may be raised to 25¢ a 
100 Ibs., and dairy farmers will stabilize the price of their 
own product, just like the late JoHN BraNnpT told the Milk 
Producers’ Federation, and Congress, when food was win- 
ning the war. It will win the peace too. 


— Now THAT THE TALL MISsISSIPPIAN, DONALD BarT- 
LETT, of Home Place Plantation, is president of the National 

Beef Council? 
How About a Becf Month Could be, and 

what a lift that 
would give our whole livestock industry. Pork producers 
and lamb growers would gladly go along and take their 
proper place on the calendar of red meat promotion. In- 
deed, the forward-march of your four-legged army could 
be ordered this month, if you breeders and feeders hollered 
loud enough. The National Livestock and Meat Board will 
hold its annual meeting in Chicago, June 18-19. If the 
Board, and its constituent members, including particularly 
the American Farm Bureau Federation, would resolve by 
majority vote to ask Congress to permit a voluntary check- 
off of 10¢ a head on cattle, 5¢ on hogs and sheep, it 
would become the law of the land yet this session. If you 
need grassroots evidence that farmers want this progressive 
self-help for their food-producing industry, take a look 
at the state legislatures, where they'll have it piecemeal, 
if not on a national basis as it should be. 


©°'P ere NeveR Was A TIME IN THE HISTORY OF THE 
world when the possibilities before the breeder of domestic 


animals were as great as 
Test-tube Beef Calves they are now,” declared 

E. PARMALEE PRENTICE 
in prefacing his book, “Breeding Profitable Dairy Cattle,” 
written at Mt. Hope Farm. Twenty-five years later his son, 
ROCKEFELLER PRENTICE, proved it for the space age by 
26 


assembling the most potent production-tested pool of bovine 
germ plasm the world has ever seen. Last year 1,200,000 
calves were born of this astonishing private industry, each 
with a high genetic possibility of being better than its dam. 
I was reminded of this when American Breeders Service 
acquired from the Gardhouse herd in Canada a Shorthorn 
show bull whose progeny made 2.7 Ibs. a day on the 
Dominion’s Advanced Registry Beef Cattle Program. The 
Shorthorn takes his place beside Hereford, Angus, Santa 
Gertrudis, Charolais and Brahman weight-tested sires to 
be used in artificial insemination, which is bound to come 
in beef cattle, as the natural supplement to classification and 
performance testing. 


Next Bic Step IN MEAT ANIMAL IMPROVEMENT WILL 
be On-the-Farm Testing. Official! In hogs the National Bar- 
row Show (this year, Sept. 15- 
18) pointed up the Meat-type 
hog. Came Swine Evaluation 
stations, Production Registry, Certified Litters and Sires, and 
now on-the-farm testing for rate-of-gain, feed conversion 
and-carcass quality. And beef breeders are getting in step 
with herd performance on farm and ranch. Right here in 
the Bluegrass GEORGE PENDERGRASS is keeping weight-per- 
age records in 6,000 brood cows in a hundred beef herds. 
Flock production contests in a dozen states require a ewe 
to pay for herself from the sale of lamb and fleece in one 
year. Oh, I tell you, the future in livestock farming is great, 
simply unlimited for those with modern know-how, balanced 
by commonsense. And the present is not so bad either! 


On-Farm Testing 


Hit Ber You are, With Catr, Cott, Sow, OR THAT 
husky ram lamb you’re so proud of—plenty good enough 


to beat anything you saw at your 
About Ready? 


county fair last year. Win or lose, 

every day at the fair or fixing for 
it, you learn something. Some 3,000 local shows now begin 
the grand parade as a nation peers eagerly through the 
farmer’s show window. Yea, man, up in Manitoba the Red 
River Exhibition opens at Winnipeg on June 19th; then 
come the stampedes and the state fair circuits. 


Tue QUEEN OF ENGLAND, ELIZABETH II, Is COMING TO 
visit us. She will want to know how her beloved Angus, 

Jerseys, Yorkshires and Southdowns are 
Hats off! doing on this continent. She breeds them all 

at the three farms she inherited—Windsor, 
Sandringham and Balmoral. She may even ask about a 
Thoroughbred foaled in England that won the Kentucky 
Derby! Over here too our own royal ladies are taking a 
queenly interest in agriculture, especially stock-farming. 
Haven’t you noticed how most signs nowadays say that 
this place belongs to Mr. and Mrs. Farmer? Or that this 
herd is owned by Mr. John Smith and Daughters? “Who 
gets this blue ribbon?” I asked when the judge finished with 
a class of elegant Red Poll cows. “S. P. BuRTON & FAMILY” 
was the reply. . . . May some of your ribbons be blue. 


Your friend, 


Editor-in-Chief 








is cobalt insufficiency reducing your profits? 


7) ae 
new bY 
COBALT BULLET / 

~~ 
ASSURES MAXIMUM 


WEIGHT GAINS— 
HEALTHIER CATTLE 


‘PERMACO’ COBALT BULLETS... .the only 
one-dose way to supply cobalt continuously 


Research shows that all cattle must have Cobalt to manufacture essential 
Vitamin B,,, the growth vitamin. Even a borderline or ‘“‘unapparent’’ deficiency of this Qeausss 
essential trace mineral can seriously retard growth and beef production—and reduce ‘PE 0’ 
your profits. Lack of Cobalt also checks the efficiency of growth stimulants and feed RMAC 
additives. This problem exists wherever soils are Cobalt deficient, and also in other 
areas where Cobalt is present in the soil but is not transmitted to the animals in feed or COBALT BULLETS 
pasture. Now—one ‘PERMACO’ COBALT BULLET provides beef cattle with a continuous 
supply of Cobalt for at least a year. 


LOOK AT 

THESE ” | 
SPECTACULAR =f aoe ee et woman cams 
RESULTS IN TRIAL PERIOD-7 MONTHS 
CONTROLLED 66 Ibs. per head in 735 Ibs. in extra weight 
TRIALS! extra weight gains! gains in 7 months! 


In this trial on 14 cattie, the total extra This trial on 21 animals was conducted 
weight gain of 924 ibs. was the equiva- in an area where beef fattening was 
lent of gaining an extra animal in never a problem. 

this small herd. 


(Controlled trials were also conducted on dairy cattle with equally successful results. One 
*PERMACO! Cobalt Bullet per animal increased milk and butterfat production up to 26%.) 


Cobalt Insufficiency May Be Anywhere—So Make Your Own Trial! 


The profitable results of the above trials indicate the necessity for you to determine 
your cattle’s need for Cobalt. If Cobalt insufficiency (sometimes called “salt sick’’, 
wasting disease, etc.) has not been determined on your farm or ranch, you owe it to 
yourself to make a trial as soon as possible. Dose half of your herd and compare their 
growth and production with that of unbulleted cattle. It’s just as easy as that. 
‘PERMACO’ is packaged in 25-bullet and 100-bullet cans. Order ‘PERMACO’ COBALT 


BuLLETs today from your regular supplier of animal health products. Sold Exclusively in U.S.A. By 


A: Nicholas Prods WM. COOPER & NEPHEWS, INC. 
‘PERMACO’ COBALT BULLETS [i‘°cPeR RL AG 





Lester Nance with three litters of 37 pigs 
sired by Indiana's first certified meat boar. 


INDIANA'S FIRST CERTIFIED MEAT SIRE PROVES 


Wayne Feeds and Good Breeding 
Top Baadinetion For Pork Profits 


could have made such an outstanding record at 


A registered Yorkshire boar, owned by Lester 
Purdue Testing Station. Wayne Feeds and feed 


Nance and Family, Arcadia, Ind., and Regal 


Foods, Windfall, Ind., has been named Indiana's 
first certified meat sire, any breed, at the 
Indiana Swine Evaluation Testing Station at 
Purdue University. 

This record met rigid requirements on litters 
for rate of gain, feed conversion and carcass 
quality, proving the value of good breeding and 
good feeding. Lester Nance says: ‘‘Only pigs that 
have been started right and in excellent condition 


efficiency breeding make a profitable hog pro- 
ducing program.” 

Boar, sows and pigs were fed on the Wayne 
Life Cycle Hog feeding program. It's working for 
Lester Nance and hundreds of other hog raisers 

. and can work for you! Bigger, stronger litters, 
faster more economical gains, and better carcass 
quality add up to profitable pork production for 
you... get it with Wayne. 





Look at the record of this outstanding boar: 


First boar of any breed to sire five certified litters; Two litters with 
feed conversion of 2.96 and 2.99; Ten litters with lowest average feed 
conversion, 3.10; Sired fastest gaining pig, 200 Ibs. at 128 days; Litter 
with lowest average back-fat, 1.18 inches; Litter with highest yield 
in 4 lean cuts, 59.43%. 





BUILDERS OF TOMORROW'S FEEDS...TODAY! 


Service Offices: Fort Wayne 1, Ind. 


ALLIED MILLS, INC. e 
Executive Offices: Chicago 6, Ill. 





Fort Wayne, Indiana 
Portsmouth, Virginia 


East St. Louis, Illinois . 
Fort Worth, Texas « 


Peoria, Illinois . 
Everson, Pennsylvania e 


Gainesville, Georgia ° 
Buffalo, New York 


Mills at: 
Mason City, lowa_ « 


Guntersville, Alabama ° 
Omaha, Nebraska « 





